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If You’re Serious About Becoming  
Great At Marketing FAST —  

You Need to Know About 
Consulting Secrets…

It’s the place top consultants go 
to see what’s working…and why.

Now this powerful, professional online  
resource is available to you — anytime you need it.

I promise you, the impact it’ll have on 
you will be profound.

Sign up below for your risk-free trial of 
the All New Consulting Secrets now! 

 

Yes ! I want my hours of free streaming audio training, word-for-

word transcripts, and my 3 GIANT FREE GIFTS. I 
understand it's all free with my trial subscription. 

From this day forward I will win in business by NEVER losing.  

Consulting Secrets brings you everything you need to enjoy greater 
wealth, and better business understanding. Now you can quickly and 
easily consult with leading experts in the marketing consulting field.  

You get the very best information from the very best sources -- 
without the influence of advertising -- so you only get the truth. 

Please sign up for a risk-free trial of Consulting Secrets. You get 
immediate online access to hours of free expert consulting advice, 
streaming audio recordings, interviews, reports, and downloads. You 
won't get annoying pop ups, banner advertising or spam e-mail 

And you'll receive 3 GIANT FREE GIFTS  

For marketing purposes, ALL of the typical obligations or "hidden" 
catches you might expect have been removed from this FREE 
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invitation. Yes, this is a REAL free offer. The kind you never thought 
you would see again. 

        FREE GIFT #1: A FREE 6-MONTH (6 issues) gift 
subscription to CONSULTING -- America's #1 Audio 
Interview Magazine on Inside consulting Information! 
(with thousands of fanatically loyal listeners). 

        FREE GIFT #2: 15 of our all-time GREATEST Insider 
Business Reports...the complete “Atlas business collection 
” absolutely FREE.  

        FREE GIFT #3: A copy of our newest blockbuster, 
“BEHIND CLOSED DOORS: 21 Insider Consulting Secrets 
You're NOT Supposed To Know.” (86 pages of the most 
revealing, proprietary secrets on the subject of business 
consulting that exist anywhere). 

Grab everything now before this limited offer stops by registering 
online at Consulting Secrets.  

This is truly a risk-free offer. 

 

Michael Senoff 

PS. When you become an HMA trained Marketing Consultant, you will 
have the reprint and resale rights of this report. You keep all the 
profits. You’ll learn how to use this report as a tool to get clients. Enjoy 
this wonderful report in the following pages below 

Click on the link below for more reprint rights information 

http://www.hardtofindseminars.com/HowToConsulting.htm
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Questions & Answers From A Super 
Skeptical HMA Marketing Consultant  

Do you consider yourself to be cautious and sometimes skeptical about concepts and 
programs that may appear to be too good to be true?  If so, you’ve come to the right 
place! 

This is an audio consisting of telephone calls that I had with a gentleman named Avery 
Manco.  Avery had been in the professional printing and marketing consulting business 
for fifteen years.  He offered marketing consulting services to small businesses.  Avery 
was looking to expand his consulting business. 

Avery had done a great deal of research into many other consulting opportunities like Y2 
Marketing, Topline Business Solutions, Y Squared and others when he found information 
on the HMA system at www.hardtofindseminars.com.  

Intrigued by what he heard, Avery made his first call to me.  We discussed his current 
business, his future plans, and some of the questions that he had about the HMA system. 

Avery calls me back that very day (the second call on this audio) after listening to a 
Question and Answer Session that Richard and I did using questions sent by many people 
wanting more information about the HMA system. 

Now, I’m not calling Avery the “king” of skeptics but you will hear him ask me very 
pointed, candid questions about the HMA business opportunity.  Since he had been using 
his own methods in marketing consulting and had been successful, he wanted to make 
sure that the HMA system would fit in with the way that he conducted his business and 
help him to structure and grow the consulting side of his business. 

Avery’s first comment about the Q & A Session he had listened to was that the questions 
that were asked were very, very basic.  As he put it, it was like the questions were from 
people with almost no business experience at all!  I explained that the list of questions 
were directly from my subscribers who were interested in the HMA system. 

Avery was skeptical about the simplicity of the questions but he was still intrigued by the 
HMA system. He began asking questions about how the training worked.  He really liked 
the descriptions of the seminar content he had seen.   

I told him that there were many more resources available after I received a non-disclosure 
agreement from him.  You will also hear me describe some of the valuable resources 
available to HMA consultants in the HMA University. 
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Avery still thought the HMA system was pretty basic but I promised him that there was a 
lot more he hadn’t seen yet.  He promised to email me the agreement after he listened to 
another audio with Richard so he could have access to more detail about the HMA 
system. 

Avery called me back and told me he had been listening to the other audio recordings.  
He told me he liked what he heard.  The HMA System seems to be just what he had been 
looking for to intensify his printing and consulting business. 

However, Avery did make a point that he was a bit leery about me as well as the HMA 
system.  After all, I was three thousand miles away.  I suggested he look at a few of the 
testimonials on my site and to visit the about me pages on my site for proof of my 
dedication and sincerity. 

What it all boiled down to was this:  Was I someone that Avery could trust?  

During our next telephone conversation, it was apparent that Avery was very serious 
about finding out the truth about me and the HMA System.  He had been listening to 
more of the audios that I had recommended and had been going through my web site with 
a fine-tooth comb. 

Avery complained he could not find any of the people on my web site when he did 
searches for them on Google.  I could not explain why he had been unsuccessful with his 
searches but I assured him there were no fictitious people in any of the site’s content. 

I soon learned Avery had been looking very closely at many of my competitors.  Most of 
them had much higher prices and did not offer the depth of content or services I offer.  I 
again explain and reassured him how I am always available to assist my HMA 
Consultants.   

Avery apologizes and admits he is still skeptical.  Was I trustworthy enough for him? 

After more research, Avery finally believed what I had been telling him and told me he 
was going to sign up for the HMA program the very next day. 

True to his word, he did. In the final call, Avery has signed up to be an HMA Consultant 
and was very concerned about a few gaps he had found between the HMA audio series 
and the videos.  I explained the audio content had been taken directly from the video and 
assured him he had not missed anything. 

Avery was already jazzed about the whole concept of the HMA System.  In fact, he had 
already started to use it in his current business – especially finding his clients’ hidden 
marketing assets. Avery had developed a strategy  how he was going to roll the HMA 
System into his business.  He was very excited. 
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After all of Avery’s skepticism and nitpicking, I came away from this conversation 
confident that all of the components of the HMA System would come together for Avery 
as he completed his training.  And, of course, I will assist him with any questions or 
difficulties he experiences as he augments his business with the HMA system. Below is a 
note Avery sent over to me recently on September 24th 2005. 

Michael, 

I am writing to let you know how thoroughly satisfied I am that I 
purchased the HMA program. You might recall that during our first 
conversation, I told you that I am a marketing consultant and that I was 
looking for an “out of the box” marketing seminar. I went on to tell you 
that I was looking for a resource to provide me with a marketing system. 

I researched your product and several others. I spoke to a marketing 
consulting franchise system. I dug and I dug and I dug. I literally spent 60 
hours on the internet researching. I called you so many times and asked 
you so many questions – I really tortured you because I was skeptical. 
Sorry about that, but I wanted to be sure I purchased the right product. 

After comparing all the options, I decided to invest in your product. Here 
are my reasons:  

1. The HMA product is a winner. I was able to plug some of the 
principles into my current marketing consulting practice 
immediately and my clients realized results. The principles make 
total sense and are pretty easy to implement.  

2. I realized I got more than what I was initially looking for: I had 
you. You are a tremendous resource. I could not fathom the 
amount of time it took to compile all of the information you 
collected let alone the amount of money and time it took to bring 
together. The free reports, the interviews, hardtofindads.com - all 
of that stuff is worth the price (investment) I paid.  

Michael, I’ll be happy to speak with anyone who is interested in your 
program. 

Sincerely, 

Avery Manko 

For more information about a systemized way to sell consulting services call  858-274-
7851 or send me an e-mail to Richard@hardtofindseminars.com and in the subject line 
write "Pink Toaster Agreement" and I'll send you to a link with more details. Please only 
request this after you have reviewed all of the recordings on this page. 
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Avery: No. 
 
Michael: The difference is me. That’s the difference. You get me. You get me returning 

your calls two minutes after you leave a message. You get me taking time on 
the phone with you, which you probably won’t need help. You get my 
reputation online, all the assets and the tools and the contacts that I’ve had 
over the years. I mean, I’m action central when it comes to direct mail 
marketing, advertising, copywriters, all the people I’ve interviewed, 
everything that’s in my head.  

 
 When you become my customer, you become my goomba. You’ve paid me 

good money. I’m here for you. I help you out. If you need something, you ask 
me first. If you’re looking to save on other materials, it’s just all the resources, 
my site and everything that comes with it – that’s what you get with me. 

 
Music 
 
This is Michael Senoff with HardtoFindSeminars.com and Consulting Secrets. You know, 
I get a lot of calls about people asking me what it’s like, the consulting business, and 
asking me all kinds of questions other than the material mentioned at the Consulting 
Secrets section. Here is a series of recordings with a gentleman named Avery Manto, who 
is now an HMA consultant. Avery really did his homework before he called me, and 
you’ll notice in these calls how skeptical he is about this whole consulting business 
opportunity. He’s allowed me to present to you this series of recordings that started from 
the very first time calling me all the way up to the process of him choosing to become an 
HMA consultant. So, in this next recording, you will hear an ongoing series of calls that 
occurred between Avery and myself about the consulting opportunity. This will allow you 
to sit in like a fly on the wall hearing someone as skeptical as they come, interested in the 
consulting opportunity, and you’ll hear me giving my most compelling case of why he 
should become an HMA consultant, and finally to him making the decision to give it a go. 
 
Avery: Do you have a couple minutes? 
 
Michael: Yeah, I’ve got about five minutes. Your first name is what? 
 
Avery: Avery. 
 
Michael: Avery, okay. How can I help you? 
 
Avery: I’m a marketing consultant in the Philadelphia area. 
 
Michael: Are you trained under somebody? 
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Avery: No. 
 
Michael: You just do your own thing. 
 
Avery: I do my own thing. I’m a printer turned marketing consulting. What happened 

was some of my customers and clients started asking me to help them with 
their marketing, and the next thing you know, for the last five years I’m 
slowly turning into a marketing consultant. Right now, I’m ready to flip that 
switch and become a full-time marketing consultant.  

 
 The reason why I’m calling is I want to do some seminars, some workshops 

and I could probably write the materials myself, I just don’t have the time to 
do it. I was wondering if there’s some materials out there that I could buy, like 
an out of the box, off the shelf marketing seminar. 

 
Michael: Yep, I train people how to be marketing consultants. Did you see any of that 

stuff on my site? 
 
Avery: I saw a lot of that stuff on your site. 
 
Michael: When you become and HMA consultant, you’ve got all that stuff to use as a 

consultant, and it’s all outlined, all scripted, PDFs, Word – it’s all right there. 
 
Avery: I’ve been doing a little bit of research. I saw the Y2 thing that you had on. I 

thought that was a load of hooey when I first heard that a couple years ago, 
and what I think they did is just ripped of Jay Abraham and put it in a box. 

 
Michael: So, you saw the Y2. 
 
Avery: I looked at that Top Line. The fact is that I know I could do this all myself and 

I do do it myself. It’s just that I need a little structure – is a good way to put it, 
and I could tell you that my thing is that I go after small business owners who 
finally recognize that they have to do something. They have to market their 
business. They want to give it to their kids. They want to grow it. They want 
to buy a new house. There’s a reason why. 

 
 Then, the other part of that equation is that they’re tired of doing it themselves 

or hashing it to one of their employees who has no marketing experience 
whatsoever. They’re spending so much time juggling all these vendors, and 
they don’t know how to do all this stuff. 

 
 Since I’ve come from the tactical side, I’m the guy who’s like the ringleader, 

and I throw all that crap together. 
 
Michael: Did you own your own printing company? 
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Avery: Yeah, I owned a screen printing business. I owned an offset printing business. 

I had an ad specialty business, but I still do all that stuff now. I used to say if 
it’s got ink on it, I sell it, and that’s still the case. But, really I don’t take on 
clients right now if they hire me to be their marketing department. I’m kind of 
double dipping. 

 
Michael: That’s fine. How old are you? 
 
Avery: Thirty-six. I’ll be 37 in a couple of months. I started this while I was at Penn 

State. I started in the screen printing business. 
 
Michael: How do you charge your clients? Give me an idea. 
 
Avery: Right now, there’s three ways I charge clients. It’s all based on an hourly rate. 

I call it the a la carte rate, and it’s $100 an hour, and that’s like if somebody 
says to me, “Can you help me write this letter?” or something like that, and 
they don’t have a contract with me.  

 
 The next rate is what I call a project rate, and that would be someone saying to 

me, “That’s fine and dandy. I need you to help me with my marketing, but I 
really want to do a direct mail piece. So, what I want you to do is I want you 
to help me write this direct mail piece, and then I want you to pull all the 
strings to put it together.” And, that’s $80 an hour. 

 
 Then, I have what I call my contract rate, and that’s for like multiple contracts 

or an ongoing relationship, and that is a minimum of fifty hours and that’s $60 
an hour. 

 
Michael: How do you ask them to pay you – all up front, half up front? 
 
Avery: The contract is all upfront. Your project rate is just billed on the invoice 

because that fee is always part of a project like a direct mail piece or 
something like, and I say direct mail piece because everything I do winds up 
being a direct mail piece. It’s a natural thing for me to do. In 2005, I’ve yet to 
do a website for somebody. 

 
Michael: Well, you’ve got the printing background and you probably know it inside 

out. 
 
Avery: I really do, but the fact is that is my direction. I wrote my own website. It’s in 

production right now. It took me thirty hours to write my own stuff. Right 
now, if you went to my website, it looks like I’m an ad specialty guy. 

 
Michael: Do you work for one of the ad specialty companies? 
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Avery: No, but the reason why I have the ad specialty website is you’re in California, 

right? 
 
Michael: Yeah. 
 
Avery: There’s a regional insurance company called Erie Insurance. They’re based in 

Erie, Pennsylvania, and I have 430-some Erie Insurance agents as clients. 
They buy junk from me.  I have that website up there specifically for them so 
they can go to it, and I don’t really promote it that much. I don’t really want to 
grow my ad specialty business.  

 
 It’s a huge pain in the ass. You’re the Rodney Dangerfield of the advertising 

industry. You’re the goofy stepchild of the advertising industry. I could tell 
you from personal experience that whatever a company spends on ad 
specialty, multiply that by four, and that’s what they spend on printing, and 
the chances of something getting an exact repeat in the printing business is 
about ten times what it would normally be in the ad specialty business. 

 
 But, the reason why I called is I want to do marketing seminars. I’d like it to 

be towards small business owners under say ten million dollars that have 
around ten to fifteen employees, they don’t have really dedicated marketing 
person, it just might be the office person who handles it, and the business 
owner knows, recognizes, feels that they’re just got to be a better way to do 
this. When I do get the right prospect, I have them salivating. 

 
 I’m not hurting my arm patting myself on the back. The fact is that my first 

contract that I got, she offered it to me. She was like, “I need you. How much 
will it cost me?” And, I said, “Laura, I have to think about this.” 

 
Michael: Well, were you winging it or do you have it structured out, your presentation? 
 
Avery: I totally winged it. The fact is that I ask some of the pain questions, like 

questions about what are you doing now? How much do you think you could 
grow? What’s holding you back? What kind of programs have you done in the 
past? Questions that I already know the answers to. 

 
 These people used to be designing their brochure in Word and printing it out 

on their inkjet printer, and putting a 37 cent stamp on it, and mailing it out to 
something that’s printed on an offset print that’s professionally written. 

 
Michael: Okay, so you’ve got them salivating, but you don’t have it structured. You’re 

winging it. 
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Avery: For the most part, yeah. I basically tell them that I am an extension of their 
business that I’m like Laverne and Shirley making their dreams come true. 
You have some ideas, I’ll polish them up, and we’ll put them out. If I think 
they’re going to work for you, then we’ll do them. If not, I’ll tweak it, maybe 
get your approval on it.  

 
 So, to answer your question, no. 
 
Michael: I asked you what you want to do. You want to put on these seminars and 

maybe close more people at once in a seminar type setting. How much more 
capacity do you have in hours to work with people? That’s the thing. You’re 
selling your life away for the hour. 

 
Avery: Oh, I know.  What my hope is, it’s kind of like a double-edged sword because 

right now, I am maxed out. I’m selling a lot of printing. Right now, I’m sitting 
out front of my screen printers shop. I’ve got to pick up a job and drive it to 
the other side of the city, but my hope is I’ve got maybe about ten clients 
really that account for a tremendous amount of my business. 

 
Michael: So, you’re using the consulting as the front-end and your back-end is your 

printing services? 
 
Avery: Yes. 
 
Michael: And, there’s just as much money or more in the printing. 
 
Avery: My average margin on anything printed is 40 percent. If a client gives me 

three grand as a consultancy, there’s going to be 20 to 25 or 30 grand of 
business coming way at 40 percent. So, that’s really my strategy. Now, how 
many of those do I have? Right now, I have one. That’s it right now.  I’ve had 
others, but what’s cool about it is, that let’s just say you and I hook up. You 
give me the three grand, spend thirty grand, and you say, “Fine, you know 
what? I think I’m just going to use you for printing.” “No problem, Michael. I 
do that stuff all day long. Time for more brochures? Sure no problem. How 
many do you need?” 

 
 So, that’s kind of my model right now, but what I was hoping to do with the 

seminars is two things. Number one, I actually want to give them something 
they can use. It’s not going to be a pitch session. I’m going to give them stuff 
to use. Some of my friends, I told them about this, they say, “You’re out of 
your mind.” I said, “Well, listen, if you can take golf lessons from Tiger 
Woods for a year and you’re never going to play golf like Tiger Woods 
because you’re not Tiger Woods.” 
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 These people are going to go away from this thing, and they’re either going to 
say, “I can’t do this myself”, or they’re really going to try it, and they’re going 
to do it half-assed, and the next thing you know, they’re going to be calling 
me because, “Can you help me out with this?” 

 
 The other thing is that I want to do a twelve session maybe twice a week with 

twelve hours of “Here’s how you do this” and, get maybe twelve or ten 
business owners in a room to each pay $500, and you show them how to do it 
themselves. Y2 does that, and I’m sure others do it, too. That’s my story. 

 
Michael: It sounds like you’re doing it right now. You’re really in the printing business, 

but you’re using consulting to hook them in and back them into your printing. 
You get a little upfront money on the consulting. The negative is you’re 
selling your time, but you need that time to sell your printing.  The money’s in 
the printing, right? 

 
Avery: Yeah. 
 
Michael: Where’s the real money?  You’re selling time for dollars with the consulting. 

That’s a negative. 
 
Avery: Margin-wise, the real money is in the consulting. 
 
Michael: But, let’s look at lifetime value. It’s in the printing. 
 
Avery: Right, the lifetime value is in the printing unless I’ve really pissed them off in 

some way, and my promise to my clients, and it’s been this way for the last 
ten years, I’ve discovered that quality is always cheaper. When they open up 
the box, they’re going to love what they see. If they don’t love what they see, 
then I’ve got a problem. 

 
 So, I ensure that by choosing fabulous vendors who deliver quality first, 

service second, price third. 
 
Michael: What would you rather be doing, printing or consulting? 
 
Avery: Consulting. I don’t want employees. So, I’ve had eleven employees at one 

time and I’d rather poke my eyes out. I want to sell my time. What I’d 
probably do eventually is hook up with another printer or another company 
that can do the whole kitten caboodle like I can do right now, like the ad 
specialty. 

 
Michael: Just get partners. 
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Avery: Exactly, then I get something from them. Like, they’d give me twenty percent 
of gross. 

 
Michael: Yeah, get rid of the employees. That’s fine. 
 
Avery: I don’t have any employees right now. I want to keep it that way. 
 
Michael: How much of the stuff have you listened to on my site with Richard’s 

interview on the HMA stuff? 
 
Avery: When I went on your site last night, it was probably about ten o’clock, and I 

spent the entire day looking around for stuff. I listened to the Y2 marketing 
guy, and that was pretty much it.  I did listen to Richard.  Who is Richard, by 
the way? Richard, who? 

 
Michael: I don’t give that information out until I get a non-disclosure. 
 
Avery: Okay. 
 
Michael: So, I have a whole section of interviews all on marketing consulting. So, if 

you’re looking at a program that can streamline everything, save you time and 
hours, and want something already cookie cutter that you can use for your 
consulting business, I’ve got it, and it’s about five times cheaper than anything 
else out there and it is better than anything out there. 

 
 You listened to the recording with Alex on the Y2. Or, did you listen to the 

guy named Greg that was talking about his experience? 
 
Avery: I thought his name was Pat. 
 
Michael: No, it wasn’t Pat. You need to email me and let me get you into a section of 

my site called “Consulting Secrets” where you’ll have all the audio interviews 
on the HMA program, about eight hours, free. You could download the 
transcripts, read them. You could listen to intensive Q&A with Richard about 
the consulting business and how his is different, and if you want to be a 
marketing consultant, who you’re going after, who would fit perfectly for it. 

 
Avery: No, I only listened to that one thing. 
 
Michael: Well, that’s just one thing. You’ll hear me doing consulting, me selling 

projects. There’s seven different projects you’re selling projects at a time 
rather than an hourly rate. So, a project can sell anywhere from $1,500 to 
$2,500 to three thousand depending on the gross sales of the company. 
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 You’ll hear me sell a project right over the phone, cold from a phone call 
taking them through this opportunity analysis. It’s kind of like your 
questionnaire when you meet a client, but this thing’s been tested and 
streamlined and it’s organized, and each section of the questionnaire, which 
you could print out right there at the Consulting Secrets. It’s called the 
Opportunity Analysis Worksheet. It’s all used and designed to sell your 
consulting services. 

 
 I’ve got everything. It’s all there for you. The guy’s been out there doing it 

since ’89, Jay Abraham trained. He failed the Abraham stuff because he 
followed what Abraham taught, but it didn’t work in the real world. So, he 
came up with his own stuff. 

 
 I think the best thing for you is go back there and maybe print some 

transcripts, read through that stuff, and then email me. But, you’ve got to go 
through it. If you’re serious about doing it, you’ve got to at least listen to these 
things. 

 
Avery: Maybe I will. Like, I said it was ten o’clock last night. 
 
Michael: Well, do that this week or something. Call me back or email me and say, 

“Mike, I’ve listened to some of this stuff. It sounds good. Get me more 
information.” I’ll get you the pricing information. It’s 25 hours of video. I do 
intensive interviews like what you’re asking, how do I get people into the 
room. I’ve got intensive interviews with consultants making anywhere from 
$500,000 to a couple million a year doing consulting. With my interviews, I 
get the nitty gritty, and I’ve got interviews exclusively for the HMA 
consultants, a whole section called HMA University. 

 
 So, that’s my interviews for consultants only, and I’ve got all those answers 

for your. They’re all transcribed. You can print it out. You can take the word 
scripts. That’s good stuff. It will definitely give you a short cut. 

 
Avery: Well, I think I overextended my stay here. So, I’ll go ahead. I’ll let you roll. 

Over the next two days, I’ll jump into that system stuff. 
 
Michael: When you get back online, just shoot me an email and say we talked. Give me 

your name and number in there, and then I’ll save it, and then let me know if 
you’ve got a problem getting back into that Consulting Secrets section, or 
when you email me, I’ll send you a link back into it so you don’t have to look 
around for it. I was going to send you to another link where you can hear an 
intensive thing of a guy who was a Y2 consultant. You’ll hear the downfall of 
that. 
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Avery: I can tell you, I know like three or four Y2 guys. They’re back selling shoes 
and tires and whatever, and I thought about doing that, but I thought, “You’re 
going to pay them forty grand to teach me something I’m already doing now.” 
I said, “You ought to give it to me for free.” I’ve already got a book of this. 
They’re in the business of selling franchises. 

 
Michael: Sure they are. 
 
Avery: Okay, Michael, you have a great day. 
 
Michael: Call me anytime, really, and if you need anything, the interviews are there to 

tell you all about it, but if you have any questions that I haven’t covered in 
there, definitely, don’t feel shy about calling me back, just call me, okay. 

 
Avery: Thanks a lot. 
 
Michael: Talk to you later, bye. 
 
******* 
Avery: Is this Michael? 
 
Michael: Yeah, hey Avery. 
 
Avery: How are you doing? 
 
Michael: Good, how are you? 
 
Avery: All right. I just finished up segment two, and a lot of what this guy is saying is 

stuff that I had mentioned in our conversation earlier today. 
 
Michael: Well, he was Jay Abraham trained. So, Abraham has probably influenced a lot 

of people. Is that what you’re talking about? 
 
Avery: No, not at all. Some of this stuff is really basic geared towards somebody who 

has absolutely no marketing or business experience at all. 
 
Michael: Your client you mean? 
 
Avery: No, no, no. 
 
Michael: Oh, for you, the consultant? 
 
Avery: When you guys are having your conversations, I’m getting the feeling that 

some of this is geared towards people recruiting future marketing consultants 
who have no business experience at all. 
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Michael: Are you listening to the question and answer thing? 
 
Avery: Yes. 
 
Michael: You know, I put out questions to my entire list, and so when we did that, all 

we did was field questions from people on my list, and my list – it’s pretty 
diverse. So, we just handled what the public wanted to know, and that’s how I 
handled that. 

 
Avery: I guess the observation I made is just some of it to me seems like it was 

geared towards Y2 Marketing is going out there trying to look for anybody 
who has a pulse and forty grand burning a whole in their pocket. 

 
Michael: Yeah, that’s right. 
 
Avery: But, I’m very intrigued by it, and I’d like to learn some more about it. Now, 

I’m not done listening through the whole thing, but the HMA program, how 
does the training happen. 

 
Michael: Let me ask you this. Have you sent me a non-disclosure yet? 
 
Avery: No. 
 
Michael: Shoot me an email really quick, and I’ll email you a link. It’s a simple non-

disclosure agreement.  Send it to msenoff1@san.rr.com, put Avery in the 
subject line, and then I’m going to send you back to a link that’s a simple non-
disclosure agreement. Just fill it out and copy and paste it into an email. Fill it 
out and get it to me, and then I’m going to send you to an additional recording 
that I did with Richard where we go over exactly what you’re going to get 
with this system, and it’s going to even address some of this stuff. 

 
 There’s also some additional Q&A that you have not heard in these recordings 

and pricing and all that. 
 
Avery: Yeah, one of the things that was interesting to me is there’s seminars that you 

guys have available, and audio for CD. 
 
Michael: After you get me that non-disclosure, you’re going to see all of the tools I’ve 

put together for you. 
 
Avery: Have you looked at the Y2 stuff? 
 
Michael: Yeah, I have looked at the Y2 stuff. Did you hear the interview with Alex 

Whiting? 
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Avery: No. 
 
Michael: Okay, this was a Y2 consultant. He’s in my HMA University. That’s in the 

recordings that I do with other consultant. He was a Y2 consultant. I’ve got 
about an hour and fifteen minutes with him. He spills the beans on Y2 and 
why that is. 

 
Avery: That whole concept is they don’t really teach you how to fulfill that, and do all 

that it delivers. I could tell you, that’s pretty much what I’ve been doing for 
the last fifteen years. But, do you have any folks in the Philadelphia area? 

 
Michael: I’ve got no one in Philadelphia. 
 
Avery: No kidding. The arrangement that you have with Richard, you’re just the guy 

who sells the programs. Is that it? 
 
Michael: It’s a joint cooperation where we have teamed up to present his material. He’s 

clueless when it comes to the Internet. I can barely get him to email me back. 
He came from the training selling big ticket items, face-to-face, belly-to-belly, 
and that’s what he’s good at. 

 
 So, we’ve teamed up. I’ve brought the Internet side to get the word out about 

what he’s doing, and I’m doing the marketing for it. But, the HMA is private 
labeled just for me because I’ve brought all the different things that you’re 
going to see in this last recording, all the additional value we’ve added to the 
system including showing you how to sell the consulting services 
automatically. 

 
 Just like you’re talking to me. You’re sitting there listening to me educate you 

on consulting, and we’re talking now. Well, I’ve set up systems for HMA 
consultants for you to educate your prospects on why they should use you as a 
marketing consultant, all on their own terms, all on their time. Do you see? 

 
Avery: Yeah. 
 
Michael: So, we bring the Internet in this. Have you listened to the string cheese guy? 
 
Avery: I don’t think so, no. 
 
Michael: All right, that’s pretty good. I’ve never met that guy, and I sell him on one of 

the steps, creating the USP for $1,500 right over the phone, never met him, 
3,000 miles away, just using the opportunity analysis. And, you’ll hear the 
case study from start to finish. From the time he calls in I say, “Let’s do the 
opportunity analysis.” And, then you hear the opportunity analysis. You can 
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print it out. You can follow it along, and read along.  I’m just following the 
questionnaire Richard put together, and you hear him saying, “Let me think 
about.” You hear him calling me back saying, “Let’s do it.” And, then you’ll 
see a copy in the transcripts of the check he sent. 

 
 And, that was automatic all through the phone, not having to meet him. 
 
Avery: Right. Some of this stuff is, like I said, pretty basic, how you make the cold 

call, how you target and all that. So, that’s stuff I’m already doing now. 
 
Michael: Yeah. You need to know once you got them, what do you do with them. 
 
Avery: Yeah, exactly. 
 
Michael: And, that’s what’s in the system. 
 
Avery: I did call Abraham’s people. I wanted some information about the Protégé 

program. He put me with some guy.  The guy was like, “Well, it’s a mindset.” 
And, I’m thinking, “Well, I don’t need a mindset.” I want tools. I have no 
problem with talking with people. I have no problem with getting people 
excited about marketing. 

 
Michael: You need to be able to deliver. That’s what this system is. It’s step by step. 

This last recording is going to bring it home for you. 
 
Avery: Yeah, I’m going to start recording number three. Is the training all self-based? 
 
Michael: It’s all home study. You have 25 hours on video. I’ve got all the video online, 

and audio format. I send you the manuals, the videos and everything. But, all 
my audio, like the audio you’re listening now, I have exclusive audio, 
interviews with Richard, interviews with his telemarketer, interviews with 
consultants. It’s all outlined. You’ll see it once I send you to that last 
recording. 

 
Avery: Okay, cool. I sent you that email. 
 
Michael: Okay, I’m going to send that back right now. 
 
Avery: I’m listening to it going. 
 
Michael: Richard’s a down home guy. He’s not full of shit. He’s not Mr. Slick 

Salesman.  What you hear is what you get? 
 
Avery: I’ll wait for that link. 
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Michael: I just sent it to you. So, just check your email in a second and get that back 
and I’ll email you back once you get that back. But, just take your time. 

 
Avery: So, all I do is just go to that link? 
 
Michael: Yeah. 
 
Avery: All right. Well, I guess that’s it for now. 
 
Michael: Good, make sure you listen to the string cheese one you’ll get a kick out of it.   
 
Avery: I’ll listen to them all. 
 
Michael: That string cheese? That was the second time I’ve ever did the opportunity 

analysis, and I screw up a lot of times, but the real key is if you’ve got 
customers who are in pain and need help, that’s the most important thing right 
there and just having a step by step thing to follow along. If you get off your 
ass and get one client, you’ve made it back. 

 
Avery: Oh, yeah. I’m already doing this. I just need a track to run on. That’s all. 
 
Michael: All right. Well, I’ve really busted my ass to put together a great program. Out 

of all the ones I’ve sold, but I’ve only had one person return it, and I give you 
45 days. 

 
Avery: Cool. 
 
Michael: Okay? 
 
Avery: Great, thanks Mike. Talk to you later. 
 
Michael: Bye. 
 
****** 
Avery: Hello, this is Avery. 
 
Michael: Avery, good morning, Mike Senoff here. 
 
Avery: Hey, how are you? 
 
Michael: Doing really good, how are you doing? 
 
Avery: Good. Yeah, I’ve listened to this, and like I said a lot of this I’m saying to 

myself, “Amen to that. Boy that’s kind of cool.” And, stuff about what to do 
on your first day, that stuff I already do already. 
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Michael: Forget that. You’ve just got to hear how people are doing it. Did you hear the 

string cheese guy yet? 
 
Avery: I heard one segment. 
 
Michael: A lot of marketing tells you how to do it. I’m trying to demonstrate how to do 

it through real case studies, and then the people I interview with my 
interviewing style, I get the goods out of them. I want to know exactly how 
they do it. 

 
Avery: I’m just kind of messing around with it. 
 
Michael: Do your thing, whatever, it’s fine. 
 
Avery: I’m just slightly leery. You’re 3,000 miles away. I need to feel a little bit more 

comfortable. 
 
Michael: Oh yeah. I want you to. I’m just a voice on the other side of the computer, and 

do some research on me. I don’t think you’re going to find anything bad on 
me. 

 
Avery: I don’t find anything, really. Richard, I didn’t find anything on him. These 

people don’t exist. There’s nothing. I can’t find anything. So, I don’t know if 
any of this really exists. I don’t know if this string cheese company really 
exists. 

 
Michael: Oh yeah, well they do. As a matter of fact, it’s really funny. I had a guy who 

listened to that recording, and he was right in that same home town, and he 
was doing some research on that. If you research the name of the company 
and they were just bought out. 

 
Avery: You have to understand where I’m coming from, right. 
 
Michael: Yeah, just from a skeptical point of view. I do understand, and go to the 

testimonials on my site. I have a hundreds of testimonials for however long 
I’ve been doing business. I’ve put together a PDF of some of the most 
impacting ones, case stories of my students, and if you take the time to read 
through that and hear what these people say about me as a person and as a 
mentor or whatever. 

 
 You’re dealing with me. Really, it comes down to you and me. Am I someone 

you can trust? And, that’s the bottom line, and that’s why I have those 
testimonials up there so you can read what others say about me. It’s a 
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transcript. It’s called “Proof”, and read some of the stories about what people 
say about me. All right? 

 
Avery: I’m going to roll, and when I get to that point – top to bottom. I’m going to 

listen to all the audio. 
 
Michael: You’ll be fine. 
 
Avery: Thanks. 
 
Michael: Bye. 
 
Avery: Bye Michael. 
 
****** 
Avery: Hello, this is Avery. 
 
Michael: Avery, it’s Mike Senoff here. How are you? 
 
Avery: Good, how are you doing? 
 
Michael: Good. 
 
Avery: Okay, I got through some of the stuff, and I read this article in a magazine 

about ten years ago, one of my trade magazines, it said, “You know you’ve 
got the right price when the customer buys it anyway.” 

 
Michael: Yeah, it’s worth a lot more than that, I think. 
 
Avery: Yeah, I’m doing some research here, and I’m sorry I’m asking you all these 

questions. 
 
Michael: That’s fine. 
 
Avery: $3,900 is a lot of money. 
 
Michael: That’s fine. 
 
Avery: I’m trying to find some of these people like Christian Cares. He doesn’t show 

up on the Internet.  Everybody that’s mentioned on here does not show up on 
the Internet. I can’t find them. 

 
Michael: Okay, as a matter of fact, Christian did an interview with me before. He never 

even signed up as an HMA consultant. He already had a consulting business. 
Did you hear the recording? 
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Avery: Yeah, I did listen to it. 
 
Michael: First of all, I know he’s findable because he told me to take his name because 

he’s been getting so many calls from my site. 
 
Avery: I must be doing it wrong. I’m sorry to bust your stones. 
 
Michael: I don’t know. Are you doing a Google search on him? 
 
Avery: Yeah, I typed in “Christian Cares”, and nothing comes up. I don’t know. 
 
Michael: All the people you’re hearing – there’s no fictitious people. Everything is as 

you hear it. 
 
Avery: You know who’s ruining it for you? 
 
Michael: Who? 
 
Avery: It’s Y2 Marketing. 
 
Michael: They’re ruining it for me? 
 
Avery: That’s the reason I’m going through all this stuff, and I talked to some 

goombas on the other side. Do you know what “goomba” means? 
 
Michael: What, idiot? 
 
Avery: It’s Italian. It’s like “friend”. 
 
Michael: Okay, friend. 
 
Avery: Yeah, like, you’re my goomba. 
 
Michael: Okay, yeah. 
 
Avery: These goombas on the other side of the city here, they’re called Square Two 

marketing. 
 
Michael: Oh, really? 
 
Avery: Yeah, you could find them, Square Two Marketing, and they want forty grand 

for a franchise, and I told them. I said, “I’ve already got a business. This is 
what I do for a living. I already do this stuff.” They were like, “Sorry, man, 
forty grand.” 

22
Here's a quick and easy way you can get into the marketing consulting business. Work part time from 
home. Help businesses make more money. Listen to hours of free interviews, case studies and how to 
consultant training at http://www.hardtofindseminars.com/consulting.htm 

http://www.hardtofindseminars.com/consulting.htm
http://www.hardtofindseminars.com/consulting.htm


FREE GIFT: A copy of our newest blockbuster, “BEHIND CLOSED DOORS: 21 Insider Consulting 
Secrets You're NOT Supposed To Know.” (86 pages the most revealing, proprietary secrets on the 
subject of business consulting that exists anywhere at http://www.hardtofindseminars.com/consulting.htm 
 

  23  

 
Michael: Have you gone through the final recording I sent you? 
 
Avery: You know what? Michael, you’ve got so much stuff on there. 
 
Michael: You’re confused? 
 
Avery: No, I’m not confused. I don’t have time to listen to it all. I listen to a couple of 

them a day. 
 
Michael: Okay. 
 
Avery: How much content do you have on there? What do you have, like two days 

worth of content? 
 
Michael: Oh, there’s hours. 
 
Avery: You probably have 24 hours worth of content, don’t you? 
 
Michael: Yeah, probably. Let me ask you this. Has any other companies given you 24 

hours of content before you buy? 
 
Avery: No. 
 
Michael: The difference is me. That’s the difference. You get me. You get me returning 

your calls two minutes after you leave a message. You get me taking time on 
the phone with you, which you probably won’t need help. You get my 
reputation online, all the assets and tools and the contacts that I’ve had over 
the years. I’m action central when it comes to direct mail marketing, 
advertising and copywriters, all the people I’ve interviewed, everything that’s 
in my head. 

 
 When you become my customer, you become my goomba. You’ve paid me 

good money. I’m here for you. I help you out. If you need something, you ask 
me first. If you’re looking to save on other materials, it’s just all the resources, 
my site, and everything that comes with it. That’s what you get with me. 

 
Avery: Michael, I totally understand, and there’s just a little air of skepticism.  $3,900 

is a lot of money, but it’s not like I’m buying a house. 
 
Michael: Really, it comes down to am I trustworthy. 
 
Avery: Yeah, I’d say that’s probably part of it. I’m looking at when you had those 

launch things that had that presentation on there. 
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Michael: Yeah, the articulate. 
 
Avery: Is that something? 
 
Michael: That’s mine. You’re not going to get that with anyone else. I developed that, 

and you get that customized with you. So, you can have a website that exact 
same presentation. You can put people in front of it automatically and presell 
them on consulting.   

 
 You’ve listened to me for hours and hours. That’s what I’ve tried to do for 

you for your consulting business, but you’re not going to get that with anyone 
else. That’s stuff I’ve developed. 

 
Avery: I’m going to listen to a little bit more. I’ll give you a call – tomorrow’s Friday, 

right? We’ll wrap it up tomorrow. I’m pretty much sold. I just want to listen to 
a little bit more. 

 
Michael: That’s fine. Take your time. I’m not going anywhere. 
 
Avery: Are you cool with that? 
 
Michael: Yeah, I’m totally cool. There’s no pressure on my end at all. 
 
Avery: All right. I understand. I mean if it’s the same program as what I’m going to 

get up there, I don’t mind paying an extra thousand bucks. You do call back 
two minutes later. I don’t know if I’m really going to need that. I think in the 
beginning I would. I like the idea of being able to customize it to my own 
thing because I could tell you, I’ve got other things I’m going to roll into it. 

 
 I’m just a big branding thing. I’m really a big fan of branding, and then the 

other thing is that I come from the tactical end of this business where I sell 
tons and tons of direct mail, and I have specialties. 

 
Michael: Well, look, if you get versed in this and you’re doing it, I’m always look for 

content. I’ve got consultants all over the world who’d love an expert on direct 
mail. If you’re going to do this, we’ll interview you. We’ll talk about all the 
services you can provide related to direct mail, and you can be the direct mail 
guy for my HMA people. 

 
Avery: The other thing, and I’m just spitballing here, but here I’m pitching you, but 

after putting you through the torture test for $3,900. If someone put me 
through the torture test for $3,900, I’d probably tell them to go pound sand.  

 
 But, anyway the other thing, I’m going to create postcards, all the stuff I do 

for myself is all top notch, and I can make that available as along as these 
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people aren’t competing against me. You could sell it to your HMA. You 
don’t know me from Adam. You’re going to hang up the phone and say, “This 
guy’s a crack pot.” 

 
Michael: No, no, I’m not. I don’t discount anyone. I look for people who are doers, you 

know? 
 
Avery: Yeah. 
 
Michael: If you’re serious about it, and you can do that, and you can show me, “Look, 

I’ve got all this.” 
 
Avery: I do it every day. I do consulting, but ninety percent of my business at the end 

of the day comes from selling something that you can put your hands on. 
 
Michael: I like movers and shakers, and I’m open to doing business with them. 
 
Avery: Cool, well, I’ll you run, but I’m going to listen to a little bit more. Like I said, 

you’ve got so much stuff on here, I don’t know if I’m going to be able to get 
to it all. 

 
Michael: Well, go to that final recording, that last link, because that really outlines all 

the stuff you’re going to get. Okay, let’s talk later. Call me if you need 
anything. 

 
Avery: You bet Michael. 
 
Michael: Bye. 
 
***** 
Avery: Michael? 
 
Michael: Hey, Avery, how are you? 
 
Avery: Okay. 
 
Michael: Good. 
 
Avery: Here’s what’s up. I think I’m going to kick ass doing this. I listened to this 

thing about Vicky. That is exactly what I do. 
 
Michael: Oh really, yeah. She does a lot of different things, and farms it all out. 
 
Avery: I don’t know if you remember our first conversation, but the very first 

conversation was that I told you I was a print broker, and I’m used to getting 
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the tactical things done for my clients, and now I need something to help them 
do more strategic type stuff, and the fact is that what Vicky does is exactly 
what I do.  

 
 I’m using this to fill my bag of tricks, and one of the things that she was 

saying was for a really big company, this really isn’t for them, and they 
already have marketing people. But, for a company that might have a hard 
time finding a marketing person, this fits pretty well. 

 
 I can tell you right now, I’ve already started using it. 
 
Michael: Okay great. 
 
Avery: Well, the idea of it, trying to find something within the company to fester out 

something they’re already doing, that they should be promoting. 
 
Michael: Yeah, digging out the hidden assets. 
 
Avery: Right. This heating/air conditioning client of mine, they’ve been around for 

thirty years. I don’t know how it is where you are, but if you open up your 
yellow pages and call a contractor, you’re going to have to call five of them 
before you get somebody on the phone. 

 
Michael: Because they’re so busy. 
 
Avery: Right. Well, they’ve got people answering the phones, and it’s not an 

answering service. They’re all company employees. And, when they say, 
“Hey Michael, what time is good for you? Can you come around noon?” If 
they say, “Noon”, they don’t say, “We’ll be there between ten and two.” It’s 
noon, and they’re fifteen minutes in either direction. 

 
Michael: Oh, that’s perfect. That’s a great USP “On time everytime.” 
 
Avery: Absolutely. Now, the other thing is that when they fix your air conditioner, 

they guarantee the parts for life. 
 
Michael: Oh, that’s great, too. 
 
Avery: They guarantee the parts, not the labor, but the parts. So, the fact is, is that I 

haven’t seen any other competitors advertise anything like that. So, that’s a 
hidden marketing asset. 

 
Michael: Oh, absolutely. You may find that that may want to center around the USP. 

So, when they answer the phone, they say, “XYZ Heating and Air, where we 
show up on time within fifteen minutes, and we guarantee the parts for life. 
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Who am I speaking to, and what’s the area code and number you’re calling 
from?” 

 
Avery: Right, so, this one video says uncovering the Unique Selling Proposition. I 

haven’t gotten there. 
 
Michael: Well, I’m looking at the titles here. You’ve got the Intro and Foundation to the 

system, and you’ve got Video Two Marketing Seminar Number One, and then 
Marketing Seminar Number Two. 

 
Avery: Right. 
 
Michael: Okay, and then Growing Your Consulting Practice Part One, Growing Your 

Consulting Practice Part Two.  The marketing seminar is basically taking all 
the people through the whole system right there. This isn’t step one.  

 
 Now, step one in the whole thing right there is uncovering the Unique Selling 

Proposition. 
 
Avery: You know what I should do is just start there, then. And, also I’ve been farting 

around on the Hard To Find Ads. Do I need to register for that? 
 
Michael: When you go to HardtoFindAds.com, there’s a user name and password to get 

into the main part of the site. Well, you’ll type in “dollar”, and then “bill”. If 
you go back to your link, you’ll see it. 

 
 You go to HardtoFindAds.com, and then right at the top there’s a box. You’ll 

type in lower case “dollar” and lower case “bill. Then, you’re going to need to 
register and you have to fill out all your information. Once you’re registered, 
you’ll have an email address and you’ll have a user name, and then you’ll 
have access to all the ads. You can see them up close and everything. 

 
Avery: Is HardtoFindAds.com just ads that I can kind of mimic them? 
 
Michael: Oh, man, it’s the old time ads. Yeah, you’ve got some stuff from Gary 

Halbert, some of the greatest copywriters around. You know what? Go type in 
“air conditioning”. I guarantee you there’s some old ads on air conditioning, 
editorial stuff that really pulls out the benefits that have been researched 
already. 

 
 I know there’s some old Lennox air conditioning ads in there, too. So, 

whoever you’re working with you type the subject, see if you can pull some 
ads up that relate to the topic. 

 

27
Here's a quick and easy way you can get into the marketing consulting business. Work part time from 
home. Help businesses make more money. Listen to hours of free interviews, case studies and how to 
consultant training at http://www.hardtofindseminars.com/consulting.htm 

http://www.hardtofindads.com/
http://www.hardtofindads.com/
http://www.hardtofindads.com/
http://www.hardtofindseminars.com/consulting.htm
http://www.hardtofindseminars.com/consulting.htm


FREE GIFT: A copy of our newest blockbuster, “BEHIND CLOSED DOORS: 21 Insider Consulting 
Secrets You're NOT Supposed To Know.” (86 pages the most revealing, proprietary secrets on the 
subject of business consulting that exists anywhere at http://www.hardtofindseminars.com/consulting.htm 
 

  28  

Avery: Yeah, see this lady gives me a $3,000 retainer. It’s based on hours. So, she 
spends thirty grand a year on all the other stuff. 

 
Michael: Oh, that’s sweet. 
 
Avery: It’s kind of the back end thing, and that’s what I’m going after.  I’m going to 

do the USP thing, and do the opportunity, and all that stuff and charge for that. 
 
Michael: Your real money is in the $30,000 or printing business? 
 
Avery: Yeah, it’s not only printing. It’s ad specialties, direct mail, writing ads, 

designing ads. 
 
Michael: All of the above. 
 
Avery: And, that’s basically anything having to do with marketing the business. 

We’re going to be doing her on-hold message. 
 
Michael: Are you farming it all out? 
 
Avery: Oh, yeah. 
 
Michael: What are you marking this stuff up? 
 
Avery: It depends on what it is, but anywhere between 30 and 50 percent. I just did 

some calendars for her, and that was a 40 percent mark-up. 
 
Michael: Do you have a printing place, or are you just a broker? 
 
Avery: I used to own a screen printing business, and if you want to lose money real 

fast, own a screen printing business. 
 
Michael: Okay. 
 
Avery: And, I used to own an offset. 
 
Michael: So, you’re just the middleman for everything? 
 
Avery: Yes, I’m what’s known as a print-broker. 
 
Michael: Got it. 
 
Avery: There are companies out there, and I don’t know – stop me if I’m telling you 

something you already know, but one of the reasons why I got rid of my 
business partner, and one of the reasons why I got rid of the offset shop, we 
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were partners in this offset shop. It was a retail offset shop, and what I mean 
by retail offset shop is any shop that Michael Senoff can go in and buy his 
business cards from. 

 
Michael: That’s a retail offset. 
 
Avery: Walk in the front door, and you place your order at your counter, and you 

walk away. That’s a retail printing business. 
 
Michael: Okay. 
 
Avery: Seventy percent of the work we were doing, we were sending out the back 

door to specialty printers. The printing industry has gotten a lot like medicine, 
and that is there are specialty printers, and they call on other printers and they 
call on print brokers and say, “Hey, if you need notepads, we’re a great 
notepad place.” And, there are companies that all they do is envelopes. That’s 
all they do is envelopes. 

 
 Seventy percent of the entire printing world is made up of what are known as 

trade printers. They only print for the printing trade. 
 
Michael: Oh, I see. 
 
Avery: I can tell you that there is a company in Philadelphia called Innovative Print 

and Media. They’re one of the largest printers in the area. At one time, they 
were $21 million. I think they lost a couple of really, really big accounts, and 
they’re down to about $12 - $14, something like that. 

 
Michael:  What’s the nature of the retail printing shop that you walk into like a Speedy 

Print? 
 
Avery: What do you mean by the nature? 
 
Michael: Are they hurting? Or are you saying seventy percent of their business is for 

trade? 
 
Avery: No, seventy percent for your business cards, there’s a seventy percent chance 

that it’s going out the back door to a specialty printer. 
 
Michael: Okay, I’ve got you. 
 
Avery: Let me ask you this. Do you have business cards? 
 
Michael: Nope. 
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Avery: No, okay. Have you ever seen the raise print on business cards? 
 
Michael: Yeah. 
 
Avery: That’s a specialty thing, and not everybody does that. There’s a company 

called Business Cards Tomorrow or Business Cards Express. There’s two 
different companies and they deal with stenography. You fill out the form. 
They fax it over along with the artwork and whatever, and this company prints 
it and drops it off, and it looks as if the printer did it, or like continuous forms. 

 
Michael: Or labels. I use a company called Short Run Label. 
 
Avery: Actually, I think I’ve heard of them, and I think they are a trade printer. 
 
Michael: When I order, I’m acting as a printer and I get the discount.  I just order for 

myself. 
 
Avery: Right, and you know what? A lot of people don’t know how to do that kind of 

thing. 
 
Michael: We can do a great interview on printing. 
 
Avery: Any of these marketing consultants, Michael, they absolutely should be able 

to buy the printing wholesale. If they’re buying through retail, they’re buying 
it wrong, and they’re leaving a shitload of money on the table. I can tell you 
everything in the media business is available wholesale. 

 
Michael: Right. 
 
Avery: Now, I don’t know anything about billboards – actually I have a very good 

friend who’s a billboard broker, and if I need one, I could always call Pat, and 
he’d pay me a commission, but the fact is all the ad specialties, all that stuff – 
like there’s something called ASI, which is Advertising Specialty Institute. 

 
Michael: Yeah, my sister works with Halo. 
 
Avery: Sure, Halo, they’re one of the big ones. 
 
Michael: Yeah, right out here in LA. She’s a top producer. 
 
Avery: She’s a sales rep? 
 
Michael: Yep, she was with Jack Naydel. Have you heard of him? 
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Avery: Yeah, sure, absolutely. The thing is I was in the ad specialty business for 
years, and I hate selling ad specialties because number one you’re the Rodney 
Dangerfield of the advertising industry. Number two, it’s such a commodity. 
You’re dealing with usually the office manager. 

 
Michael: Yeah, I would never do it. 
 
Avery: Yeah, it’s a real pain in the ass. The other thing is that you are only a cog in 

the advertising wheel, and my strategy has always been to sell more to fewer 
clients. I want to get in deep, deep, deep. I want to dig in so deep that they 
can’t get rid of me even if they wanted to, and I sell them everything from 
their checks to their calendars to whatever. I mean, I sell them everything that 
ink on it. 

 
Michael: And, it would be such a pain in the ass to drop you. 
 
Avery: Oh, yeah. I’m a one-stop shop, and that’s been my strategy, and now with this, 

I’m just adding this as my next step up because, now I think if I can go into a 
client and say, “Listen, dude, you just keep doing what you’re doing. We’re 
going to meet every once in a while. We’re going to put together this program. 
I’m going to get it rolling for you, and I’m going to manage it for you. You 
don’t have to do anything except cash checks.” And, that’s my strategy. 

 
 And, anything through the ad specialty business, all that stuff should be able 

to be bought. These HMA consultants should be able to buy all this stuff 
wholesale because they are in the industry. 

 
Michael: Yeah, and a lot of ASI manufacturers, they’ll sell direct outside of ASI 

anyway. 
 
Avery: That’s somewhat true, but the fact is that these HMA consultants, they’re in 

the advertising industry. They have a legitimate reason why they should be 
able to buy this stuff wholesale. 

 
 Now, what they have to do is do it. They can’t say, “Oh, I bought it from so 

and so, and here’s their bill.” They shouldn’t do that. They should mark it up 
and resell it. They should not pass through the cost and say, “You know, I’ll 
just bill you a fee or something like that because they’ll kill the industry.” 

 
Michael: If you like this whole system that you want to continue on with it, let’s do an 

interview of all the services, and you can offer a lot as a one-stop shop for 
some of these people, at least the ones here in the US. 

 
Avery: I can tell you right now that I would be a very good test case for you. 
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Michael: I think by the time you go through everything, and really get a feel for all this, 
you’re going to have in your head exactly how to do this, all the pieces will 
come together. I don’t think you’re going to be missing any little step. 

 
Avery: That’s my fear. 
 
Michael: No, no. A great summation of the entire system is really in that articulate 

presentation, that PowerPoint. 
 
Avery: Yeah, I’ve already looked through that. 
 
Michael: I mean, that really gives you a snapshot of the whole formula for the HMA 

system. These audios just go into all of that in detail. 
 
Avery: Yeah. 
 
Michael: Do you know what I’m saying? 
 
Avery: Cool. 
 
Michael: Keep plugging along. Get it in your head, and understand there’s no rules. 

This is just how Richard did it, and you may have better ideas than what he 
had. Just use the stuff out of here that you like, and that will fit with what 
you’re doing. Do you know what I’m saying? 

 
 There’s no rules. This is what he did. This is how he does it. Richard’s good at 

what he does, but he’s not God. Everyone has different ideas. 
 
Avery: I like the idea of the client can buy the services a la carte. I think that’s a cool 

idea. 
 
Michael: When someone asks how much you charge, you’re doing a per hour thing, 

that was just your style. You could formulate whatever you want. 
 
Avery: I was going to create a USP. I package together. Vicky was talking about, I 

wrote it down. 
 
Michael: Did you talk to her on the phone? 
 
Avery: No. 
 
Michael: Okay. 
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Avery: Standard pricing – basically, it sounded like she packaged together some of 
the products or some of the levels, whatever, and sold it and has standardized 
pricing. I was thinking about doing something like that. 

 
 Okay, and then the other guy, Doug, was talking about fifty quick fix 

strategies or something. 
 
Michael: Yep, that’s one of your reports. 
 
Avery: Is it in there? 
 
Michael: Yeah, you’ve got that report. It’s if you got number one, Resell and Marketing 

Rights, 26 Client Generating Reports. 
 
Avery: Yeah. 
 
Michael: The 50 Quick Fix Strategies is in your download there. 
 
Avery: The quick fix marketing which is a one shot. 
 
Michael: You’ve got to download that zip file of all your MS Word documents. 
 
Avery: All right man. I’ll let you roll. I’m going to keep plugging away. 
 
Michael: Okay. 
 
Avery: I’ve set aside the whole afternoon for this. 
 
Michael: All right, Avery. Call me if you need anything else. 
 
Avery: Bye. 
 
Hi, this is Michael Senoff with HardtoFindSeminars.com and Consulting Secrets. I hope 
this series of calls between Avery and myself has given you additional information, and 
additional reasons why you may want to consider becoming an HMA consultant. Please 
contact me at Michael@hardtofindseminars.com, or call me direct at 858-274-7851.   
 
 
 
 
Here’s another bonus tip from Michael Senoff’s HardtoFindSeminars.com, and it’s a 
collection of recordings on marketing consulting. I had met a gentleman named Richard 
who was one of the world’s best marketing consultants, and I have twelve hours of audio 
interviews all on the subject of marketing consulting. We also have downloads to over 23 
reports on the subject of marketing. In this section of recordings, you will find a 
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multitude of ideas that will give you very valuable ideas on how to build and grow your 
business and also how to teach others how to grow their business with simple, no cost, 
low cost techniques. If you go back to HardtoFindSeminars.com to the main page, you’ll 
see across the top in white “Consulting Services”. If you click on that page, there’s a 
form that will take you into a private, secret section of my site I’ve set up just for you with 
all these recordings. All you have to do is fill out your name and your information and 
you’ll be whisked away to Consulting Secrets where we have thousands of dollars worth 
of free, downloadable audio recordings in mp3, in Flash – also the written, printed 
transcripts in PDF that you can start learning from starting today. This information is 
hot. So, get on over to HardtoFindSeminars.com, check out Consulting Secrets. 
 
 

 

 

 

 

Read On To Claim $700 Worth Of World Class Pre Owned Marketing 
Books, CDs, Tapes Or Videos Absolutely FREE... 
 

“Would You Like 
To Find 

A 100% Guaranteed 
$7,000 Profit Windfall 

In Your Business?” 
 

If you're searching for powerful new marketing strategies custom designed 
to solve your unique business problems AND you'd like to find a 100% 
guaranteed profit windfall of $7,000, $20,000, $100,000 OR MORE in your 
business then this is the most important letter you'll ever read.  Here's why... 
 
Hi, I'm Michael Senoff, leading marketing consultant and CEO of 
hardtofindseminars.com – the world's leading free resource of marketing audio, hard to 
find ads and information for marketing consultants. 
 
I'm genuinely excited about a fantastic offer I've created for you to help you claim a 
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guaranteed minimum of least $7,700 value for your business at a bargain price. 
 
And if you read this entire letter I'm going to offer you another $175 gift 100% free of 
charge and obligation but only if you act now... 
 

Let Me Tell You A Little About Why I'm 
Uniquely Qualified To Help You 

Find Enormous Profits In Your Business 
In The Shortest Time Possible 

And At Minimum Risk... 
 
I've invested nearly a decade studying marketing books, tapes, CDs, videos, transcripts 
and exclusive courses from the world's leading marketing and business experts... 
 
Experts like Jay Abraham – the world's leading marketing consultant who charges $5,000 
an hour to consult by phone and has helped business clients just like you produce a 
combined total of well over $7 BILLION dollars in increased revenue...
 
I've immersed myself in the greatest information from the greatest business minds on 
earth and I've personally interviewed many of these marketing, copywriting and business 
masters including...  
 

Jay Conrad Levinson, Carl Galletti, 
Joe Vitale, Brian Keith Voiles, Herschell Gordon Lewis 

And More... 
 
You can listen to all these cutting edge interviews completely free at 
hardtofindseminars.com. 
 
I've run and still run several successful business ventures myself – I've made real profits 
in the real, hard business world. 
 
As a leading marketing and business consultant I've helped literally hundreds of 
businesses just like yours find the marketing and management keys they needed to open 
up a whole world of hidden profits... 
 
And in this letter I'm going to make you an exceptional, unequaled offer to help you 
personally, one on one, to...  
 

Find A 100% Guaranteed Profit Windfall 
Of $7,000 Or More In Your Business - 

In Just 60 Minutes Or Less! 
 
And as a special gift I'm going to give you $700 worth of the best, most specific pre-
owned marketing books, tapes, CDs, or DVDs to transform your unique business, help 
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solve your unique business challenges and power your business profits. 
 
But before I do that let me tell you a very old story... 
 
In ancient Persia there lived an old modestly wealthy farmer named Ali Hafed. 
 
His stream-fed farm near the River Indus was rich with orchards, grain fields and 
gardens. 
 
Now Ali Hafed had no great desires in the world but after a visit from a traveling farmer 
he became obsessed with the idea of finding a rich vein of diamonds... 
 

He Wanted His Own Diamond Mine 
To Propel Him 

From Modest Wealth To The Wealth Of Kings! 
 
And so Ali Hafed began his long search for precious diamonds. 
 
He was told if you find a river that runs through white sands between high mountains - 
that river will be full of diamonds. 
 
So Ali Hafed sold his farm, left his family behind and set off on his quest for diamonds. 
 
His search began at the Mountains of the Moon, then after many fruitless years into 
Palestine and then Europe. 
 
Step after lonely step – desperately seeking those diamonds... 
 

Always Searching For The River 
With White Sands Between High Mountains 

 
He became more broke and more despondent with every aching year till eventually he 
gave up his despair and his life forever by throwing himself into a great tidal wave in the 
bay of Barcelona. 
 
Now the astonishing lesson comes in the second half of this tragic story. 
 
One day the man who bought Ali Hafed's farm led his camel to the garden to drink. 
 
This man noticed a flash of light in the water. 
 
He bent down and pulled out – a perfect diamond!
 
And right there in the white sands of that stream between two high mountains on Ali 
Hafed's old farm was a wealth of diamonds never seen before or since. 
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This Became The Legendary Diamond Mine Of Golconda - 

Arguably The Richest Diamond Mine In History! 
 
Ali Hafed had searched the world for his diamond mine when all he needed to do was 
look right beneath his feet on his own farm. 
 
He overlooked acres of diamonds within easy grasp and died alone - a dejected, 
miserable wretched man. 
 
Now here's the question I want to put to you? 
 

Are You Overlooking 
The Acres Of Diamonds In Your Business? 

 
Is there a wealth of hidden assets and opportunities you're overlooking that we might find 
in less than 60 minutes? 
 
A wealth that could help transform your business profits so you could live the life you 
dreamed of when you first got into business... 
 

Would You Like To 
Find Your Acres Of Diamonds - 
Your $7,000 Plus Profit Windfall 

100% Guaranteed! 
 
Here is the exceptional offer I'm going to make you...    

 
I'll invest an hour of my time and expertise with you brainstorming cutting edge, profit 
multiplying marketing ideas and advice.  
 
In this idea packed 60 minutes I'll help you... 
 
●Discover a wealth of overlooked, highly valuable hidden assets in your business – your 

acres of diamonds. 
●Reveal your businesses superior unique approach to market and service your clients and 

customers and create a powerful, unbeatable advantage over your competitors in the 
marketplace... 

 
●Employ a simple, low cost method to create substantial new sales without finding a 

single new customer or client. 
●Explore the endless possibilities of bartering to bring in a whole range of products and 

services for you and your business without outlaying any cash... 
 

●Discover the biggest secret to compel new customers and clients to buy from you 
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without hesitation – it's so simple yet so many businesses never learn to seize the 
incredible power of this secret. 

●Create one simple line that'll help you increase your sales and profits by 10% to 30% or 
more... 
 

How much can this information help you and your business? 
 
Read what one of my clients Mark Hendricks, a prominent internet marketing expert 
from Trilby, Florida has to say about my service... 
 
“Thanks very much for responding quickly to my emails and phone call, answering my 
specific questions about the package, and getting it shipped to me so quickly.  
 
“It's refreshing to find someone who still cares about delivering excellent service to their 
customers.  
 

“By The Way, The Information 
Has Already Been Worth 

100 Times The Money I Paid For It!” 
 

And the benefits you'll get in your one hour consultation go on... 
 
I'll help you uncover the overwhelming power of joint ventures in your business to... 
 
●Create a flood of new customers and clients 
●Penetrate new markets easily and rapidly 
●Slash or even eliminate your advertising costs 

 
●Find and acquire new distribution outlets – often completely free of charge... 
●Reduce your costs and overheads 
●Allow for rapid business expansion – without your own capital or staff... 
 
And because I honestly, genuinely care about your business success I'll do everything I 
can to help you completely transform your business marketing efforts... 
 
You can read just a few of my many hundreds of testimonials from happy clients I've 
helped here (LINK TO TESTIMONIALS). 
 
Like Russ Sherry from Sherry Training Consultants... 
 
“Michael: It truly is a pleasure to interact with you. Your timely and informative 
responses have helped me greatly.” 

“In fact, I was amazed recently that you not only consulted professionally but also 
counseled me not to make an additional purchase I was set to make. You showed me that 
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my recent purchase on its way to me covered the same material.” 

“It saved me money. Talk about a truly honest and helpful consultant! Michael I would, 
without reservation suggest that anyone who's contemplating a business venture or needs 
marketing materials talk to you.” 
 
I could go on for over fifty pages and I'd still only give you a tiny snapshot of the benefits 
I've been blessed to give to clients like you. 
 
But let's get into the special deal I have for you if you act today... 
 
Keep reading because I'm about to make you the most exceptional, unheard of, risk free 
offer in the marketing world today.  And then I'll go one step further and make this offer 
even better...
 

First I'll Give You 
A One Hour Personal Profit Blasting 

Mind Blowing Marketing Brainstorming Session 
For Your Business For Just $700... 

 
And when we're finished identifying key areas and strategies for powering your profits 
I'll ask you a simple question: 
 
“What has this session been worth to you?” 
 
If you can't tell me my advice and suggestions have helped you identify potential profits 
of at least 10 times the $700 consulting fee I insist that you don't pay. 
 
Let me make this clear... 
 

I'll Help You Discover 
Over $7,000 Value In Your One Hour Marketing Consultation 

Or You Won't Pay One Red Cent! 
 
That's how confident I am you'll be thrilled at the end of your one hour marketing 
consultation  and eager to pay the very modest, bargain $700 fee. 
 
But this exceptional deal doesn't end with your guaranteed $7,000 value... 
 
When you pay $700 for your one hour marketing consultation I'll give you a gift of... 

 
$700 Worth 

Of Pre-Owned Business And Marketing 
Tapes, Books, CDs Or Videos 

Absolutely FREE! 
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So when you pay for a one hour consultation with me you'll also receive $700 worth of 
the highest quality books, tapes, CDs and videos from leading marketing and business 
leaders like Jay Abraham, Gary Halbert, Bill Myers and more. 
 
Your pre-owned marketing and business materials will be hand picked from my extensive 
stock especially to help you deal with your unique business challenges – to help you 
power your business profits in the fastest possible time. 
 

Better Still 
These Pre-Owned Marketing Materials 

Are Priced At  
Just Cents On The Dollar... 

 
You'll have genuine, pre-owned, high value tapes, books, videos or CDs you can resell in 
the future at an exceptional price – usually for more than the full $700 price you paid for 
my consultation! 
 
And to make your one hour consultation completely risk free read my unequaled... 
 

Two Year 
100% Money Back Guarantee! 

 
I really care about helping you succeed and achieve what you truly want and deserve in 
business. 
 
To demonstrate that I'm genuinely sincere about getting you real results... 
 
If you apply the advice I give you and the information in your books, tapes, videos or 
CDs and you don't make AT LEAST TWICE WHAT YOU PAID I absolutely insist on 
refunding 100% of your money.
 
Just let me know how you've tried it and that it hasn't worked for you and send me back 
the marketing materials. 
 
I'll even pay for your return postage! 
 
But there's even more.   
 
Not only do you get my unequaled, unheard of $7,000 value guarantee AND your two 
year results guarantee I have one more special gift for you – completely obligation and 
cost free... 
 
This is a gift you can claim even if you're not ready to book a $700 consultation... 
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I figure if you've read this far then you're serious about powering your business results 
and you'll appreciate my valuable time... 
 

So If You Call Me Or 
Email Me Now I'll Give You 

A Completely Obligation Free, Cost Free 
15 Minute Marketing Consultation 

Worth $175-00 
 
How can I afford to give you 15 minutes of my valuable time completely free without 
obligation? 
 
It's quite simple. 
 
I know after 15 minutes speaking to me about your unique business problems and 
opportunities you'll be blown away with the high value ideas, information and resources I 
can supply you... 
 
You'll be so excited you'll immediately book your full one hour $700 consultation 
complete with your $7,000 Guarantee, your Two Year Results Guarantee and $700 worth 
of pre-owned marketing books, tapes and more from the world's leading marketing 
masters. 
 
In the unlikely event you're not thrilled and you can't see thousands or even tens of 
thousands of dollars value for your business in this short 15 minute consultation you'll be 
free to end the call – no charge, no obligation, no strings attached. 
 

But If You Want To Claim 
Your $150 Gift Telephone Consultation 

You Must Act Now! 
 
My time is limited and I can only offer you your profit revealing, 15 minute, no 
obligation gift marketing consultation until my calendar is full. 
 
I'd hate for you to miss out so phone me now - Michael Senoff on 858-274-7851 or email 
me at msenoff1@san.rr.com  
   
Your sincerely, 
 

 
 
 
Michael Senoff – www.hardtofindseminars.com  
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P.S.  I'm the only marketing consultant in the world confident enough to guarantee you 
$7,000 value for a $700 telephone consultation, give you a two year results based 100% 
guarantee...AND give you $700 worth of the finest pre-owned marketing books, CDs and 
tapes you'll buy anywhere. 
 
But for a limited time you don't even have to commit to paying one red cent! 
 

Remember If You Call Me Or Email Me Now 
You Can Claim Your $175 Fifteen Minute Gift Consultation 

With No Obligation And No Cost... 
 
But this offer can only last while I still have the time available to do these consultations 
so act now. 
 
Call me on 858-274-7851 or email msenoff1@san.rr.com  
 
 

 

 

A listing of my other web site and resources. 

Who Is Michael Senoff? Michael is a husband and father of two young boys in
Southern California. He has been a highly successful marketing consultant for
over 6 years. Originally from Atlanta Georgia and now based in San Diego, 
California. Michael works with small to medium sized companies on four different
continents. He is the co-author of the book: “BEHIND CLOSED DOORS: 21 
Insider Consulting Secrets You're NOT Supposed To Know.” (86 pages of 
the most revealing, proprietary secrets on the subject of business consulting that
exists anywhere and the soon to be released sequel: Advanced Consulting 
Techniques.  He is also the publisher of 125 audio cassette programs geared to
helping marketing consultants make more money. He is a frequent host on his
web site called www.ExecutiveAudioInstitute.com.  Michael is an experienced 
internet marketer and talk show host and a popular professional interviewer.
Michael has taught 100% online around the country & around the world to more
than 50,000 students. His web sites Hard To Find Seminars and Executive 
Audio Institute are listed in the top 1% most visited web sites in the world. 
Michael has also worked as a coach and advisor to other famous marketing 
consultants. Michael may be contacted at Michael@hardtofindseminars.com or 
at (858) 274-7851 For Michael’s full biography and story go here
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Site : http://www.hardtofindseminars.com  
Title : How to buy pre-owned Jay Abraham & Gary Halbert marketing books,
seminars, audio tapes, videos for pennies on the dollar?
Description:  If you've ever wanted to buy Jay Abraham and other marketing
materials but thought they were too expensive, then here's a way you can buy
them at huge discounts off their original retail cost. Also on the site is 117 hour 
of free audio marketing advice from expert marketing masters . Here's the story. I 
buy and resell very hard-to-find marketing seminars. I mainly buy from a well-
known seminar promoter named Jay Abraham. People who attend his seminars 
pay between $5,000, and $30,000 a seat.  Each person who attends one of his 
seminars takes home recordings of the event on audiotape, video, CD. They also
get many other bonus items. The way I started this site was I wanted to go to a
$20,000 seminar, but did not have the money. I wasn’t about to pay this kind of
money for audiotapes of any seminar. So I did some research and found 
somebody who had a set of these tapes that I wanted and I got them for $50.
After I studied them, I sold the on auction on eBay for $1700. My business was
born. I now buy and resell these rare hard to find seminars to folks who don’t
have the money to go to the live events. There is a ton of free marketing and
advertising content, download and internet tools on this site from marketing
experts like Gary Halbert, Jay Conrad Levinson, John Carlton, Brian Keith Voiles, 
Deremiah Phillips *CPE, Bill Myers, Carl Galletti, Ted Nicholas, Joe Vitale, The
PR Doctor, Millionaire Mr. X, Taylor Trump, Herschell Gordon Lewis, Mr. Arthur
Hamel, and many other marketing experts. This content is from some of the 
greatest marketing experts in the world. For more details go to the link 
http://www.hardtofindseminars.com/AudioclipRights.htm  

 
Site: http://www.ExecutiveAudioInstitute.com  
Title: http://www.ExecutiveAudioInstitute.com offers you free rights to over 117 
hours of downloadable audio interviews, marketing lessons and transcripts by
Gary Halbert, Jay Conrad Levinson, John Carlton, Brian Keith Voiles, Deremiah
Phillips *CPE, Bill Myers, Carl Galletti, Ted Nicholas, Joe Vitale, The PR Doctor,
Millionaire Mr. X, Taylor Trump, Herschell Gordon Lewis, Mr. Arthur Hamel, and
many other marketing experts 
Description: Street-smart marketing advice from marketing pros and business
people who clawed their way to the top. Warning, not for the wishy-washy person 
who is looking for ways to make a few hundred dollars extra a week. This is an
institute of learning and a shrine for serious marketing and business students
only to learn how to dominate their marketplace using direct marketing and result
getting advertising. It’s a site accessible to any business who wants to train their
salesmen, wife, employees or customers how to get more from their business. 
Web and marketing rights to this huge collection (117 hours of audio content,
mp3 downloads, and transcripts) is available for the asking. This includes the 
rights to give away for free over 117 hours of downloadable audio interviews,
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marketing lessons and transcripts by Gary Halbert, Jay Conrad Levinson, John
Carlton, Brian Keith Voiles, Deremiah Phillips *CPE, Bill Myers, Carl Galletti, Ted 
Nicholas, Joe Vitale, The PR Doctor, Millionaire Mr. X, Taylor Trump, Herschell
Gordon Lewis, Mr. Arthur Hamel, and many other marketing experts. This
content is from some of the greatest marketing advice in the world. Details go to
http://www.hardtofindseminars.com/AudioclipRights.htm  

  
Site: http://www.hardtofindads.com  
Title: Hard to Find Ads 
Description: http://www.hardtofindads.com is the site to create compelling 
advertising copy that will shatter traditions and sales records from the world's
largest editorial style advertising swipe file. This is NOT a course on 
copywriting… It's not theory ... not a transcript of philosophical debates about
which words you should include in your headline … or not even the explanation
of benefits VS features. What's here are the ACTUAL ADS from the early 1910s, 
20s, 30s, 40, 50s 60s and today and today (most over 50 years ago) by:  On 
http://www.hardtofindads.com,  you can get free access or 700 classic hard-to-
find ads.  Many of them are from the early 1900s. Other ads go up to the 1950s
and ‘60s.  A majority of the ads were found from one of the largest publications
during the time.  And most of the ads are in an editorial style format.  An editorial-
style ad can out pull an image-type ad 5-1, just because it’s editorial People are 
used to reading editorial content like a newspaper article or a magazines story. 
So, I’ve deemed it editorial-type advertising because it’s so powerful. It’s an idea
generator.  If you want to create an advertisement for your business you can go 
look at the ads and get great headline ideas, get great openings for your first
paragraph of your letters and great example to use for your advertising.  It’s the 
largest digital swipe file of its kind in the world. You can zoom in on the ads 
super-close and read every word. It’s another great free resource from Michael
Senoff. 

 
Site: http://www.ClaudeHopkinsAdvertising.com  
Title: Claude Hopkins Rare Ad Collection See & study 57 actual print ads 
Description: Claude Hopkins Rare Ad Collection See & study 57 actual print
ads. Claude Hopkins is known as the greatest copywriter of all times.  He had a 
career back from the early 1900s all the way to the 1950s.  There are several 
books out on the market by Hopkins. One is called “My Life in Advertising” and
the other is called “Scientific Advertising.” These are two of the greatest books 
on the subject of advertising and marketing ever written. I would recommend
them to anyone who wants to get a great fundamental education on marketing
and copyrighting.  Claude Hopkin’s books talk about all his life experiences that
he went through and his most successful advertising campaigns. Up until now his
ads have never been found. I went out and researched with the help of a
research historian and located 60 of his lost original print ads from the early
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1900s. These are the same ads he talks about in his two books.  These ads were 
extremely hard to find. It’s the world’s largest collection of Claude Hopkins’ print 
actual ads.  I decided to share this collection with the world, so we built an entire
course around this rare Claude Hopkins Ad collection. These ads are for serious
copywriting students only. http://www.ClaudeHopkinsAdvertising.com   
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No part of this publication may be reproduced or transmitted in any form or by any 
means, mechanical or electronic, including photocopying and recording, or by any 
information storage and retrieval system, without permission in writing from the 
Publisher. Requests for permission or further information should be addressed to the 
Publishers. 
 
Published by: 
 
Michael Senoff 
JS&M Sales & Marketing Inc. 
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858-274-2579 Fax 
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Legal Notices 

While all attempts have been made to verify information provided in this publication, 
neither the Author nor the Publisher assumes any responsibility for errors, omissions, or 
contrary interpretation of the subject matter herein. 
 
This publication is not intended for use as a source of legal or accounting advice. The 
Publisher wants to stress that the information contained herein may be subject to varying 
state and/or local laws or regulations. All users are advised to retain competent counsel to 
determine what state and/or local laws or regulations may apply to the user’s particular 
situation or application of this information. 
 
The purchaser or reader of this publication assumes complete and total responsibility for 
the use of these materials and information. The Author and Publisher assume no 
responsibility or liability whatsoever on the behalf of any purchaser or reader of these 
materials, or the application or non-application of the information contained herein. We 
do not guarantee any results you may or may not experience as a result of following the 
recommendations or suggestions contained herein. You must test everything for yourself. 
 
Any perceived slights of specific people or organizations is unintentional. 
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