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Here's a quick

John G.: Typically I have people that buy my course. They have $60,000-
80,000 in unsecured credit cards. And, of course, they have the 
credit problems. They spend those few dollars on my course and 
get rid of all that liability in the first year and now they’re working on 
their credit history and are almost back to where they were. And 
that’s huge for a lot of people. 

 
John: The course we’re talking about is the course called, “Winning the 

Collection Game.” You have come up with a series of practical 
ways that people can go about getting themselves out of debt that 
probably 80 or 85% of us are in right now or eliminate their 
mortgage, which just about all of us have. I read some of your 
testimonials and I was floored by what people were able to do with 
your information. I think a lot of people are going to say there’s got 
to be something wrong about this. 

 
John G.: It’s motivating for me from what you mention about the different 

people that come back and tell me what their results are. I just get 
more motivated to keep on doing it 

 
John:  I bet. Have you used these strategies yourself? 
 
John G.: Well, that’s the interesting thing. When I first heard that it was 

possible, I didn’t believe the person that told me and this is back 
around 1992. And I did the research because I didn’t believe him. 
And at that time I was beginning to have debt problems. And so I 
did begin using these types of strategies. Of course, it’s evolved 
quite a bit since that time. But that’s where it came from. 

 
The first letter I wrote was a five page long letter to a debt collector. 
And I got a response five days later from their attorney that said, 
“Sorry, we’re closing your account. Sorry we have bothered you.” 

 
John:  How much was this debt for? 
 
John G.: It was like $3,200. And so I thought it was interesting because I 

never expected that. It was the first time I ever sent a letter like that. 
 
John: That’s amazing. And from what I’ve read in your report, it works 

most of the time. 
 
John G.: Yes. 
 
John: Does your debt elimination and then there is consolidation and 

bankruptcy, what separates what you do from consolidation and 
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bankruptcy, which is really what most people know as the ways to 
eliminate their debt. 

 
John G.: Sure, there are benefits to each one. For example, in bankruptcy 

the best time to go into bankruptcy if that’s what you want to do is 
when you have nothing and not much regular income. Or let’s say 
when your balance sheet is close to zero or negative. Going into 
bankruptcy when you’re current on all your payments is excellent 
because you have good credit except for a bankruptcy report and 
you can still use your credit history pretty easily with other things 
like lease agreements and new cars and things like that. If you 
have bad credit already, and you haven’t been paying for six 
months or something, your credit looks pretty bad. If you go into 
bankruptcy it just makes it that much worse and it’s ten years that 
you’re going to suffer with that. 

 
John:  Absolutely. 
 
John G.: So, a lot of people in the situation where they’re saying bankruptcy 

is not an option for me plus I have lots of property, if I go into 
bankruptcy I’ll loose a lot of that property, especially with the new 
legislation. So, I’m just not going to pay and I’ll take my chances. 
That’s the person I want to help because they’re already willing to 
say, “I’m just out of it. I’m not going to pay anymore.” But the 
consequences are, if you get sued, you don’t really know what to 
do. You just default on the lawsuit and then there’s a judgment and 
the next thing is your employer gets a notice saying I have to 
withhold this much money from your check. My course shows 
people how to back up from that situation of the worst case 
scenario and they get better every day they follow this course. So, 
there’s that compared with bankruptcy.  

 
Then you have the debt consolidation. On the debt consolidation, 
that’s probably the worst option in my opinion than a bankruptcy or 
debt elimination. In consolidation, the problem there is if you stick 
with the program, you don’t secure the debt with a second 
mortgage, which is what a lot of them want you to do. You’re 
turning an unsecured debt into a secured debt, which is never a 
good idea. If you stick with the program, you’re going to be in good 
situations. The only problem is, let’s say you settle for 60% on all 
your accounts. The 40% is going to be reported to the IRS as what 
is called imputed income. So, you’re going to be taxed on the 
amount that you didn’t pay. 

 
John:  No kidding. 
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John G.: And they don’t tell you that. 
 
John: I’ve never looked in the consolidation. I thought of it many times. 

I’ve never looked into it and I bet that there’s a lot of people that 
have no idea that they’re going to accept that kind of tax liability, 
too. 

 
John G.: They think it’s a good thing because on TV they see these people 

have a great life style and they say we’re a non-profit organization. 
And they have the red, white and blue colors. They think it’s great. 
Well, the truth is that about 90% of the people that tried that 
consolidation, if they qualify, never complete the program. So, the 
consolidator, believe it or not, they’re making $3,000-9,000 per 
customer. Even though it looks like you’re not paying them, they’re 
getting a chunk of money on the backend from the bank. 

 
So, then you have the debt elimination. This is where we are. I’m 
saying okay if you can’t pay, you don’t want to pay, then here’s 
what we do. Let’s just mitigate the potential problems now by 
sending these letters, establish the reason why you’re in this 
situation and let’s use some secrets that the banking system 
publishes all the time. Use it against the bank to show that you 
actually don’t even owe them what they say you owe. 

 
John: That I found a little confusing and we’ll talk about that in a couple of 

minutes. One of the things that comes to mind to me, and I’m 
definitely the type of person that believes you have to be able to 
look at yourself in your own mirror and answer to your own God 
and answer to what you feel is moral for yourself. Would you 
consider this sort of, really, erasure of your debt an immoral act or 
anything? Or do you feel like its kind of taking advantage of the 
banks? 

 
John G.: That was my concern in the very beginning. That’s why I started the 

research because for this person that I trusted to tell me that I didn’t 
have to pay and it was not immoral, I had to look into it. And what I 
found out was this. It will be just like if I came to you and I asked to 
borrow $100 and you said, “I don’t have $100 to lend you to go by 
groceries. But I will tear up this piece of paper and write IOU $100, 
John, and you take that to the grocery story and they’ll give you the 
groceries.” And if I did that and the grocery store accepted that 
IOU, that’s exactly what the banks are doing. 

 

5
Here's a quick and easy way you can get into the marketing consulting business. Work part time from 
home. Help businesses make more money. Listen to hours of free interviews, case studies and how to 
consultant training at http://www.hardtofindseminars.com/consulting.htm 

http://www.hardtofindseminars.com/consulting.htm
http://www.hardtofindseminars.com/consulting.htm


FREE GIFT: A copy of our newest blockbuster, “BEHIND CLOSED DOORS: 21 Insider Consulting Secrets 
You're NOT Supposed To Know.” (86 pages the most revealing, proprietary secrets on the subject of business 
consulting that exists anywhere at http://www.hardtofindseminars.com/consulting.htm 
 

 

You go to the bank for a loan and they’re created new currency. 
And the term they use in the industry is “originating.” So, let’s say 
you apply for credit, $1,000 credit limit. The bank actually—let’s 
give it in simple terms—opens a checking account for you with no 
money in it. And they say you can write a check on this account for 
$1,000. Even though there’s no money in it, you go to write the 
check for $1,000, and the bank because they control the system, 
they clear the check. That’s what they’re doing. And to keep your 
account going, you keep paying every month. So, they’re actually 
getting your money for free. 

 
John:  So, they don’t ever have the money. 
 
John G.: They never have the money. Even the FCIC has no money. 
 
John: And they’re just told they have the right to create this currency so 

they can make money loaning it to people. 
 
John G.: Right. And every time, let’s say they create a $1,000 credit account 

for somebody on their books that shows up as a receivable. To 
them, in other words, it’s an asset. It’s just like if you came into the 
bank and gave the bank $1,000 in cash for a checking account. It 
would still be a receivable to them. And the government said that if 
you have that type of receivable, you can create that money all over 
again. You can do that up to 27 times. So, that’s why they really 
want people to borrow money from the bank because that lets the 
bank create new currency, new receivable, have a bigger base of 
assets, which are really not assets. It’s just a number on ledgers. 
And the government says go ahead and do it again 27 more times. 

 
John: Something about that just doesn’t seem right. It doesn’t seem like 

they should be able to do that. I had always assumed and I think 
I’m pretty much like Joe America, as well as the rest of the guys out 
there, is that the bank has the money because people are putting 
their savings with them and that sort of stuff. And they’re loaning 
me their money that they’ve held and that they’re paying them an 
interest on so that they can use their money. To me, because I 
don’t have the money, they’re going to charge me a lot more than 
what they’re paying them. 

 
John G.: Well, that’s the funny thing. The banks are actually prohibited from 

lending other people’s money. 
 
John:  So, where would the get the money? 
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John G.: They create it from nothing. 
 
John: Okay, now we’ve hit on the real key. They can’t take that money 

that I give them and put in my savings account. 
 
John G.: They really can’t, no. 
 
John: So, they have nowhere else to go to get the money because they 

really—they’re not flipping burgers in there and serving fries and 
stuff. They’re not collecting money somehow. 

 
John G.: Unless you have a specific written agreement with the bank that 

says yes you can use my money to lend it out at an interest rate 
and I’ll pay you interest for that to use your money, it’s not going to 
work. And the only people that usually have that kind of money are 
people that are having on deposit $100,000 or more. And those 
accounts are insured for $300,000. Those are business accounts. 
It’s not the average consumer. The trick is, how do I take this 
information and use it to billy-bob law firm that wants to sue for my 
credit card company because I can’t pay. 

 
John: Right. Now, you say that the banks information they publish all the 

time. 
 
John G.: They actual do. The Federal Reserve Bank of Chicago is great for 

it. 
 
John:  They publish it in reports to people? 
 
John G.: They have a report they were publishing for like 40 years up until 

the year 2001, two years ago because I had all my subscribers 
asking for it. And they actually sent me an email saying stop having 
your subscribers ask us for that. And they discontinued publishing it 
because we were using it court against the bank’s attorneys.  

 
John:  Oh, no kidding. 
 
John G.: The commercial banks, yes. The name of the publication is, Two 

Faces of Debt. It admits right in the document that the banks are 
doing what I just said. They are creating money from nothing. And 
because I took that information and because it’s a public document, 
the court has to hear it. The court has to review it. And then they 
didn’t like that and the banks must have contacted them and said 
hey they’re using your publication. So, what I did is started 
publishing it in my course because they stopped publishing it. 
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John:  So, you have this in your course this report on Two Faces of Debt. 
 
John G.: That’s right. 
 
John: So, people can then use that when they go to court and say look 

what the Bank of … you said it was the Bank of Chicago or? 
 
John G.: Right. I’m not making this up. The Bank of Chicago said the banks 

do this, all the commercial banks, including the plaintiff. 
 
John:  This is just like a reprint of their report. 
 
John G.: It is their report. 
 
John:  That’s amazing. 
 
John G.: If you read some of the congressional records, you’ll find out that 

Congress has had to base every year about the banking system 
because there are some congressmen and senators that don’t want 
it. And they’re up there touting the truth. And they’re saying we 
can’t let this continue because it’s destroying our economy. And the 
only way the cycle continues is if the government continues to 
collect the federal income tax and people continue to get credit 
from banks. That’s the only thing that makes the system breath and 
continue. 

 
John:  What does it have to do with them collecting income tax? 
 
John G.: The federal income tax is actually collected by the Federal Reserve 

Bank. It’s not collected by the U.S. Congress. The way the money 
gets into the government is that Congress prints up bonds and the 
Federal Reserve Bank, which is a private bank, accepts those 
bonds as payment for new currency. So, if we have a billion dollar 
budget next year, the Congress writes up bonds or promissory 
notes that they promise that they will collect taxes from the citizens 
and that the citizens will continue to pay. And in exchange for that 
the Federal Reserve says okay we’ll create a billion Federal 
Reserve notes now and put it into circulation. And the way they do 
it is they don’t print up a billion Federal Reserve notes. What they 
do is—when I say Federal Reserve note, I mean dollar—3% of it is 
printed on paper in certain denominations and coined. And 97% of 
it is put into the computer databases and circulated throughout the 
country and the world in the banking system. 
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John:  So, the banks then are allowed to make only so much money. 
 
John G.: Pretty much. They’re allocated a limitation. You’ll see in Two Face 

of Debt there’s a limitation on how much money they can create. 
But it’s enough to raise our cost of living by about 3% a year. 

 
John: Well, yes because we’re just falsely creating money. There’s this 

money that doesn’t exist. 
 
John G.: If you want to see this and how it works, why does real estate 

appreciate in value? It does not appreciate in value. It’s the value of 
the Federal Reserve notes, the dollar, depreciates every year. 
Unless you have a unique piece of property that’s owned by a 
famous person or a particular place that’s just been built, it 
appreciates right away beyond the 3%. But typically we have the 
gold price goes up, not because gold value goes up, but because 
the Federal Reserve note value goes down. Listen to the news. I 
heard on one news report a while back that they said, ”The cause 
of inflation was that certain industries were raising their prices.” But 
that’s what happens; that’s the effect. The cause is creating money 
from nothing.  

 
John:  Right. It really causes people to over extend themselves. 
 
John G.: Well, that’s the whole idea. It’s just like the guy that sells marijuana 

or cocaine to the high school children or the elementary children. 
He gives it to them for free. 

 
John:  Get them hooked. 
 
John G.: Apply now for your credit. No application fee. 
 
John:  I feel certain they target the college students and that sort of stuff. 
 
John G.: You wouldn’t believe what they do on that. 
 
John:  I bet. 
 
John G.: It’s a drug. People don’t understand in their brain how compound 

interest works. So, this is a neat thing. I can go buy stuff on this 
piece of plastic and then later on it just gets me later and I’m not 
ready for it. 

 
John: I think you’re right. I think people really don’t understand that kind of 

liability you take when you pull that piece of plastic out. 
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John G.: The lesson I learned once I got out of my debt problems and I didn’t 

have a lot of debt but I had enough that it was bothering me. Once I 
got out of it and I re-established my credit history and I went and 
got more credit. And I have credit cards but I pay the balance every 
month. 

 
John: The only card I use is my American Express card because I have to 

pay it every month. 
 
John G.: There you go. That’s the best way to do it. 
 
John: Yes, I agree. Let’s go back to sort of the practical things. I think 

you’ve given us a real good history as to the details as to why this 
works. And you obviously know what you’re talking about because 
some of it is over my head just because it’s really complex. And it’s 
controversial in that we’ve all be taught by the news, by our parents 
who were taught by their parents, a different way of thinking. And a 
different way than what the truth really is apparently. We’ve all 
figured that the banks have these almighty powers and all this 
money to give us. Where that’s not happening at all. It’s nothing to 
do with it 

 
If I’m in debt and I owe, let’s say it’s Chase Manhattan Bank for my 
car loan and then I have a house and a mortgage and may be I 
have an equity loan on my house and I’ve got a couple of different 
credit cards and that sort of stuff. Practically, if I’m looking at all of 
this debt in front of me, between my mortgage and everything else, 
I have $150,000-200,000 in debt. I get your system. I use it. What’s 
the odds that, let’s say, 99% of that is going to be washed away? 

 
John G.: I like to undersell it and I tell people that you can eliminate 90% of 

that unsecured debt without payment using my strategies. 
 
John: Okay, unsecured debt. So, it wouldn’t be like a car loan and it 

would be a mortgage. 
 
John G.: Right. We put those into a different category because the process 

is different. 
 
John: Yes, I read that. It seems that the process takes a lot longer for 

secure debt. 
 
John G.: It will, yes. 
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John: But it’s worth sticking with it if you can get yourself out of $50,000 to 
$300,000-400,000 in debt. 

 
John G.: The nice thing is that a lot of people that have credit card problems 

are looking at eventual problems with paying their mortgage. Most 
people will pay their mortgage payment first. But if you can’t pay 
anything—I know people that get in this program and they’re paying 
$600 collectively on their unsecured debts. Once they get in the 
program, they stop making those payments, what do they do with 
that $600 a month? That’s a lot of money for people that they can 
apply towards things that they need to apply it to. 

 
John:  Sure. Even if they just wanted to pay their mortgage. 
 
John G.: Absolutely. It’s not benefiting them to keep paying the credit card 

companies especially if they’re just making minimum payments. In 
reality, if you follow the course guidelines in the beginning, it will 
reduce your chance of being sued by a creditor from about 40% 
down to 3%. 

 
John: What’s the chances if I just say, “You know what, I’m going to start 

throwing these bills away. I’m not going to answer my phone when 
people call.” What’s the chances that they’re going to come out and 
sue you? 

 
John G.: Like I said, it’s about 40%. 
 
John: So, there’s a 40% chance they will sue. And I think people think it’s 

probably more like about 100%. 
 
John G.: Well, a lot of people are afraid. I had one guy ask me the other day, 

he said, “Am I going to get arrested?” He was a new person. He 
was just considering this course and he didn’t know what to expect. 
He was totally new. He didn’t even understand the banking system. 
And he said, “Are they going to come out and arrest me? Is that the 
next step?” And it’s never like that. All it is, is a civil matter. 

 
John:  So, we got rid of debtor’s prisons a long time ago. 
 
John G.: That’s right. That’s where people are. And it was a brilliant idea for 

the banks to create the credit reporting system. I believe they did 
that so that they can keep people in check so to speak. Lot of 
people will pay a lot of money to keep their credit good. And their 
banks don’t have to sue people. Your changes of being sued were 
a lot, lot less because most people were paying because of their 
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credit history. And then most people were making payments 
because they went into debt consolidation. That was a big thing in 
the 90’s. It got popular and then people realized it really wasn’t a 
viable thing after a while. But the few cases that went to court, we 
would just file one document and the attorney would never show up 
again. And they would loose because they weren’t expecting some 
Grandma to file a document that looked like Ben Matlock wrote it. 
And so they’re coming in there with a $50 retainer they got from the 
bank thinking that they can just get a default on 27 cases that 
morning. And Grandma shows up demanding a jury trial with a 
counter claim. And they can’t. It’s another $5,000 they have to 
spend just to fight this case and the chance that they might win. 

 
John:  They had to collect their $3,500. 
 
John G.: There you go. And so most of the time they just withdraw. And 

that’s where we win most of our cases. The court never even looks 
at it. In fact, most of the people that do this stuff, even if it goes to 
court, never even show up at a hearing because it’s all through the 
mail. 

 
John: I think a lot of people are afraid of what they don’t know. They’re 

afraid to go to court. Everyone acquaints court with something bad. 
Bad things happen in court. People go to jail in court. People loose 
their houses in court, their kids, their family, that sort of stuff. They 
feel, I think, as a regular citizen you feel like—you’re told you have 
a lot of rights, but you don’t understand your rights. And you feel 
like you really don’t have a lot of rights once you get to court. 
Remember you’re looking up at the judge and he’s looking down at 
you and the other guy’s pointing his finger at you. 

 
John G.: Well, this course puts it into reality for you. When you go through 

this thing, you’re going to go okay I see. They’re people just like I 
am and they have a set of rules they have to follow. In fact, they’re 
scrutinized more than the consumer is. They have to follow these 
rules. There’s certain things they can’t do. They can’t call me after 
hours and ask for money. They can’t call my neighbor and tell them 
that I owe money. They can’t call my employer and harass him. 
Once you see how this pans out, you’ll find out that there is actually 
a level playing field. There’s a system of rules that everybody has 
to comply with. And we use the fact that the bank didn’t lend 
anything to make them prove their case. And they can’t. 

 
John: Well, even though you said I’m borrowing this from the bank and I 

signed a document saying that I’m borrowing this and I’m going to 
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pay it back, with your documents, the way that they are written and 
with the knowledge that your course equips people with, they can 
go in and fight that and prove that the bank didn’t loan them 
anything. 

 
John G.: That’s correct. And for the people that are thinking about this, their 

wheels are turning and they’re going, “Okay, if the bank didn’t lend 
me anything, what does that make me?” In reality—or if you ask a 
CPA to look at the accounting recording—it’s called the account 
general ledger that the banks maintain for your credit card 
account—it looks just like your check book statement where you 
put in credits and debits every month. It makes the customer the 
lender. The bank is the borrower. 

 
John:  How is that? 
 
John G.: When the customer promises to pay and gives the bank a piece of 

paper or credit application or promissory note, to the bank that’s 
like handing them a stack of cash. Because they are a bank, they 
can take your signature and use it to go buy groceries essentially. If 
you or I were to do that, it doesn’t work that way. Like owner 
financing on a house, you have to wait to get your money. But if I’m 
a bank, I can create the money today and go pay the seller of the 
house all of it. So, the bank customer is always the lender. And 
that’s what we ask the bank in our questions that the court makes 
them answer. We say to the bank, “Admit that you lend nothing,” for 
example. The bank will always come back and deny that. They’ll 
say, “Of course we lend something.” And then the next question is, 
“All right. If you denied that you didn’t lend anything, then show us 
where the money came from. Show us the account that was 
debited when our credit account was opened.” And they can’t. And 
that’s were we get them. 

 
John:  Interesting. 
 
John G.: There has to be a money trail and there isn’t. 
 
John: That’s really phenomenal. Once you go through all these things and 

you’ve sent these reports to people and you’ve asked them to stop 
calling you and stop harassing you, you don’t want to have anything 
to do with this anymore, can you expect that the other 10% of the 
people are going to sue you? Like the 10% that you don’t get 
cleared? 
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John G.: Oh, yes. There’s a percentage. Like I said, there’s a small percent 
that’s going to sue you. You can almost bet on that. If you’ve got 
ten accounts, expect to get sued once or twice. With our system, 
expect that those lawsuits will end up in a dismissal. And again, I 
like to undersell it, so let say if you do get sued; your chances of 
winning are 50%. 

 
John: Your system would teach me what I would have to do if I was sued, 

how do I handle this, how do I handle myself when I do eventually 
get 20% of the time get sued. And then at least one of those should 
be dismissed. And then the other one I will have to keep paying, I 
imagine. 

 
John G.: Here’s what will happen. Let’s say they have a judgment against 

you. Most of the time it sits in the public record and just accrues 
interest. And then it expires. Believe it or not, nothing happens. For 
some reason, I think the bank just wants the judgment. It’s a piece 
of paper recorded. Once that happens, I think they’re able to claim 
it as a loss on their tax return. And it benefits them, just the paper 
itself, even if they never collect from you. 

 
John:  So, they don’t keep coming after you for the money? 
 
John G.: No, not always. But that’s a lot of our cases. If we have a case 

where someone got a judgment against them, then it comes down 
to whether or not that person is an employee. The only time they’re 
going to try and collect from you or your paycheck is if you’re a W2 
employee. If you’re an independent contractor, there’s almost no 
chance they’re going to collect from you because you have control 
over your paycheck. You don’t have to receive your paycheck in 
your name. As an employee, you have to get paid in your name. In 
other words, you can’t do asset protection as an employee for that 
particular income. 

 
So, we show you what to expect. For example, a lot of people—I 
like to call it the crystal ball question—ask me what are my chances 
of my wages being garnished? So, we have a list of things, a 
criteria that you can look at and see what are the chances if you 
want to consider that. For example, your chances are increased of 
being sued if you’re a licensed professional; if you’re a doctor, a 
chiropractor, if you’ve been in business for a long time. If you own a 
retain brick and mortar business and it’s in your name, chances are 
you have a good probability of being sued. 

 
John:  Is that just because they figure you have something they can take? 
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John G.: Exactly. That’s the only reason. If you’re a homeowner, which we 

can fix that, we can make you a non-homeowner like myself. I’m 
not a homeowner, but I live in a nice house. We don’t have to own 
things that we live in or use. 

 
John:  You have a corporation that owns the house? 
 
John G.: Right. Exactly. 
 
John: A nd then you lease it from that? 
 
John G.: Exactly. That’s my interest in the property and no one can ever 

attach any interest that they have against me into the property. In 
other words, there’s ways to become judgment proof. But my 
course is designed for people that have regular W2 employment 
income to protect that property. The rest of it we can fix through 
asset protection techniques. Once you eliminate your liabilities, 
then you can start building your assets. You can’t build your assets 
without getting rid of your liability first. 

 
John: You mentioned that you’ve talked to some of your clients, the 

people that have bought your course in the past since you’ve been 
doing this and they’ve asked different questions. When someone 
gets your course, you give them any sort of tutelage along with it or 
can they ask you a question and they get email support from you or 
anything? 

 
John G.: You can pick up the phone and ask us a question. You can send 

over an email and you’ll get auto response back that says we got 
your email and we’ll get back with you within a day. Usually it’s 
within three minutes. 

 
John: That’s great. That’s dynamite. If they get confused, they have some 

place to go at least. 
 
John G.: And the nice thing is now we have this thing online so that as new 

revisions are published, you just go online or you’ll get an email 
saying go check out chapter three, we did this new thing and it 
works great and it’s all there. 

 
John: So, as you come up with different case studies, they even have 

access to it to say this is how John Jawarsky eliminated debts with 
a credit card company. It was a new technique or a twist on our 
technique. You can try this, too. 
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John G.: Exactly. We can tell them what to watch out for. And it doesn’t cost 

them anything. 
 
John:  Can this affect your credit rating in any way? 
 
John G.: It definitely will. It’s going to diminish your credit rating. Just like 

whenever you don’t pay on a credit account, your credit is going to 
suffer. And this course does not promise that your credit is going to 
look great when you’re done. The letter writing part of the course 
does set it up so that you can have a better chance of fixing your 
credit. You can use some of the dispute letters that we do in the 
very beginning of the course. Like we send a notice of final 
payment. The terms on that notice allow you to fix your credit 
history. Part of the course involves commercial arbitration and most 
of the time it’s in favor of the consumer because the banks don’t 
participate in that. And we can use that arbitration award to fix the 
credit. We can also send a request for validation or verification to 
the creditor or the debt collector. And most of the time they’re not 
prepared to validate or verify the account or they don’t respond 
within the time frame they’re required to. So, we can use that non-
response, with Equi Facts, for example, and say we asked for 
validation of this item and they failed to answer within the 30 days 
they’re required to by law. And so, please remove it or fix it. 

 
We do have a chapter that deals with credit history. For example, 
let’s say you have these items on there and you never dispute 
whether or not they’re valid or you never asked them to be 
corrected. We add a 100-word statement or less to each item 
saying why you’re disputing it. But we never ask for it to be 
corrected in the beginning of the course. So, immediately as soon 
as we send off the first letter to fix your credit, it’s going to have a 
better rating. 

 
John: Just because people will look at that and they’re going to say 

instead of seeing nothing, what they’ve been seeing is you’ve been 
hurting your credit. Now, when your credit gets look at, they see 
he’s been disputing this for some reason. 

 
John G.: Exactly. So, we’re not just leaving it out there so it’s totally ruined 

for the next seven years. We’re working on it. So, realistically, 
you’re looking at, you go through this course in about a year, and 
about a year later—a total of about two years—you’re credit history 
is coming to where it was in the beginning, which is probably a 
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good thing for most of us because what’s good credit, where did 
that get us; lots of debt. Maybe that’s a good reprieve for a white. 

 
John: Exactly. I bet there’s some people that have done so much damage 

to their credit already, no on purpose but because they’ve been laid 
off or they’re sick or something like that. It happens. I know I have a 
lot of friends that have gone through problems like that and their 
credit just gets really torque. 

 
At this point, if you can get them to a point where now they can 
start off almost fresh with eliminating a lot of this high interest debt 
that they have, now they finally have a chance. Where as before, 
it’s just getting worse. 

 
John G.: That’s right. 
 
John:  It just continues to snowball and get worse and worse and worse. 
 
John G.: It’s under control. 
 
John: Yes, you’ve helped them put it under control. Do you have 

something in there that says hey, now that you’ve got it under 
control, maybe you should cut up those credit cards. Maybe you 
should do this and this and this. 

 
John G.: Yes. A lot of people will spend another $10,000 over the next year 

to feverishly try to keep their credit in good standing. And then it 
just bottoms out. Their income stays the same and it reaches a 
point where they just can’t do it any more. 

 
John: Do you have to have a lawyer’s mentality to be able to understand 

all these things? 
 
John G.: No, it’s written for people that don’t want to use an attorney for 

whatever reason. You have to have a high school reading level, I 
would think. It’s written on that level. If you have a decent attention 
span and a reading level—high school reading level—you’re going 
to do fine with this course. You’re learning curve might be three 
months. I’ve had attorneys use this in almost every state. In fact, 
I’ve had one attorney from the Attorney General’s Office in one of 
the states use this. And their learning curve is like a couple of 
weeks. 
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John: If you’re going through these things and you’ve sent your letters 
and you don’t seem to be getting anywhere, if I decide I just can’t 
keep dealing with this, can I still file for bankruptcy? 

 
John G.: That’s a good question. I had a guy; I think it was in October and 

November of last year, they were farmers in Nebraska. They won 
the lawsuit against City Bank for $8,000. The judge dismissed City 
Bank’s lawsuit against them. Then a month later, they won a 
lawsuit against Household for about $5,000. Now remember, these 
people are farmers. They have no clue about court. Even with 
those two wins, they just didn’t want to deal with it anymore. And 
they went and filed bankruptcy. 

 
John:  It was just to much for them to have to go through all this stuff. 
 
John G.: Yes, it can be overwhelming for people. 
 
John:  I’m sure it’s very emotional, too. 
 
John G.: Sure. And a lot of people that do this stuff have never been to court. 

And so when they hear me discussing, they keep hearing court, 
court. Oh, my gosh I have to go to court. But the truth is, that’s the 
only interest part of this. I mean the quiet part of it is we do some 
letters and we never hear from them again. We get some nasty 
phone calls. Send the letters. Make a statement of the phone. 
Done. 

 
John: Like you said at the beginning, there’s definitely a percentage of 

times where you send your letter and they send back and they say, 
“Jeez, I’m really sorry we bothered you.” 

 
John G.: That happens once in a while. Most of the time we don’t get 

anything back. 
 
John: They just leave you alone. They don’t give you any more 

statements? 
 
John G.: Exactly, right. And here’s a typical thing you can expect.  You get 

your statements. Then you send out your letters. You still get these 
statements. And then after three to six months, you’ll get a notice 
saying it was charged off. And then you might get a collection letter. 
You send out a response and that’s it. That’s like 90% of the cases. 

 
John:  And then you just never hear anything again. Everything drops. 
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John G.: It just sits on your credit history. And the reason why that happens 
is not because our letters are so well written. It does help. But the 
reason is economics. The banks calculate that if they just sit on 
your credit history for a while, you’ll pay. Lots of people will go 
through a closing on their house within those seven years. And the 
closing, the escrow company will make them pay the creditors to 
get the mortgage. So, the banks wait for that. Or believe it or not, 
they actually wait for you to die, as morbid as that sounds. 

 
John:  And they go after your estate. 
 
John G.: They just file a document with the court and they attach it to your 

estate. So, if there is life insurance, there it goes. 
 
John: If somebody had done that and they’re just letting it sit, if you 

responded to the things that are on your credit history, if you 
responded to Equi Facts, or whatever, and you’ve said I’m 
disputing this, can they still go after your estate? How does that 
work? 

 
John G.: You can send them dispute letters and they can sue you any time. f 

you’re asking if they can sue you, that’s always a possibility. 
 
John: What I’m saying is when you say most of the time nothing happens. 

Most of the time you don’t get a letter from them. They tell you 
they’re going to do this. Then you go to collections. You send them 
your letter. And then it just goes and sits on your credit report. Is 
there any way to get it off of your credit report? 

 
John G.: Yes, you can. And that’s where our dispute letters come in. 

Because we’ve already sent those dispute letters, we don’t care 
what they’re going to do. We don’t care if the bank is going to sue 
you or not. We’re setting this up, assuming the worst. And then, if 
nothing happens, the worst doesn’t happen or either way, we’re 
going to take those letters and use them to fix your credit history. 
And it doesn’t always work because the guy that gets your dispute 
letter doesn’t care. He’s making eight dollars an hour and doesn’t 
really care about you. And if he has time that day and he agrees 
with you, maybe he’ll fix it. A lot of times Equi Facts will just remove 
the item until the 30 or 60 days that they can verify. 

 
And we tell you how the system works. A lot of people don’t know 
that when they first dispute an item on their credit history, it’s an 
automated verification system. So, the verification process is only 
to verify that the spelling of your name is correct and the account 
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number is correct. And they do that all by computer. So, that’s why 
people just give up after the first letter because the credit bureau 
says everything is fine over here. We’re going to leave it. So, we 
write back and say, no, no, no. There’s a little bit more to this and 
we explain why. And it must bottom out to someone who actually 
reads the document. And that’s where we get our results; on the 
second letter. 

 
John: I see. It is possible for people to pull themselves up and with a 

better credit report than when they started. 
 
John G.: Oh, yes. Just like anything. You just work at it. For myself, 

personally, because I write the book, I like to do things that are in 
my book. But my purpose is to show that people can get through 
their lives without having their credit history have to be everything. 

 
John: Your credit history is not the be all and end all of everything for you 

to ever own anything again. 
 
John G.: As much as the banks and the insurance companies want it to be, 

there’s ways to get around that. And I wish more people would do 
that because these large companies have to realize that we’re just 
not bad. It’s a good system. It’s good to make people pay—to pay 
to keep good credit. In fact, there’s a lawsuit right now by the State 
of Florida against the insurance industry in the state to stop them 
from using credit history to qualify people for homeowners 
insurance rates. And I think it’s going around the country that way. 

 
John: That’s great. I bet there’s more people than I would imagine that 

have black marks on their credit history even though everybody 
seems to be trying to do the best thing. Some of the part that 
makes you wonder is the people that are driving around and you sit 
there and go how in the heck can they pay for that. 

 
John G.: I pulled my report about a month ago. And there was an item on 

there that was totally unrelated to me. It was somebody else’s 
name on there. So, there are things like that. If you don’t check 
your credit and you just start getting denied, it will just get worse. 
And maybe it’s not because you did anything. They made a 
mistake. 

 
John: Most people probably don’t want to check their credit. Number one, 

people don’t want to know what situation they’re in. They don’t want 
to find out what they have done to themselves. It’s easier to just live 
in a fantasy that everything is okay. 
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John G.: I know that feeling. There’s a lot of people that will spend hundreds 

of dollars to pay for a service that will do. And the funny thing is that 
all the services that do credit repair rely on one little paragraph in 
the Fair Credit Reporting Act. And all that allows people to do is 
send letters of dispute. You don’t need to be a brain surgeon to do 
that. And it’s easy to do. It can be your hobby for the next six 
months. If you want to do a couple a week; you can have pretty 
good credit when you’re done. It’s just like exercising. If you have 
an exercise program and you stay with it, you’ll do well. 

 
John: And is that your second book or is that covered in this stuff? 
 
John G.: It is covered in “Winning the Collection Game.” 
 
John: So, what people would pay for someone to do their credit repair, 

they can buy your course and do it themselves. 
 
John G.: Typically I have people that buy my course. They have $60,000-

80,000 in unsecured credit cards. They spend those few dollars on 
my course and get rid of all that liability in the first year and now 
they’re working on their credit history and are almost back to where 
they were. And that’s huge for a lot of people. 

 
John: You said the process will take a couple of years before you’re back 

where you want to be. 
 
John G.: As far as credit goes, yes. It takes about a year, a year and a half at 

the most to get rid of your liabilities so that you know they’re not 
going to do anything else to you. 

 
John: So, you know that now you’re left alone and that everything is okay. 
 
John G.: Exactly. 
 
John: There are things that can’t be dismissed through this? I know we’re 

not talking about mortgages. You said that’s really a different 
process then what we’re talking about. But there are other things 
that really can’t be done; IRS debt, utility bills, that sort of stuff. 

 
John G.: Right. Tax debts; the course doesn’t talk about that. It doesn’t 

discuss utilities. That’s a different agreement. That’s an invoice 
system. That’s not a credit agreement. It doesn’t deal with lease 
agreements either. 
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John: So, if you’re leasing a car, it doesn’t deal with that. 
 
John G.: Right. That’s a different contract. 
 
John: Are there ways to get around that stuff, too? 
 
John G.: There are. If you have a lease agreement or service agreement, 

like a mobile phone, you can’t address that original contract. But if 
it’s charged off to collections, “Winning the Collections Game” 
definitely addresses that. 

 
John: So, that would be the same thing for that or even if it was 

somebody that puts down fertilizer on your lawn. You have an 
agreement with him and you haven’t been able to pay him. 

 
John G.: And it goes to collections. You could use it. I don’t encourage 

people to not pay people that actually provide a service to you; like 
the hospital bills. I think people should be responsible for those. If 
it’s a third party debt collector, this course will work for it. 

 
John: So, that’s going to be a third party debt collector. 
 
John G.: Right. This system is much bigger than just my little credit card 

account, Chase Manhattan. It’s my children that have to live in it 20 
years from now that have to pay 30% more for the things that they 
want because the system is still around. But if we can make it 
expensive for the collectors, there’s going to be hard scrutiny on the 
system. As we promote this and bring this to other people, it just 
gets that much more difficult for the collection system to continue 
the way it is going. 

 
John: The course that you have here, you said you’ve been doing this for 

what ten years? Did you write a course back then or did you just 
start doing it for yourself then? 

 
John G.: The course didn’t actually become a publication until 1997. 
 
John: Now, you said that you have updates through the Internet 

constantly. Am I right? So, it’s not really the same thing you wrote 
in 97? 

 
John G.: Oh, no way. It’s not close to it. The only thing that’s actually close to 

97 is my response to the debt collectors. That’s almost unchanged. 
In fact, I just uploaded a new upgrade this week. We have a 
specific procedure for some of the banks. Some of the banks we 
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know so well. We know their law firms. We know where they work. 
We know where they’re headquartered. And we know the 
documents they file. So, I write specific procedures to deal with only 
those banks. It’s just like surgery. I go right to the exact issue we 
have to deal with, with them. And it just makes it easier for 
everybody. It’s all pushbutton. 

 
John: Well, I would think so. I would think with the knowledge that you 

have in being able to get through the red tape. I think if I would try 
to find these things out on my own, it would take me forever to try 
and get through everybody until I talk to the right person. And I bet 
most of the people that answer the phone when you call their 800 
number for one of the banks, have no idea where to send you. 

 
John G.: Some people would think if I wrote this as a better business plan 

and I try to sell it to somebody, they would think I was insane. If you 
go to any attorney—and I’ve sat in lawyer’s offices in the last five 
years—and I’ve explained what I’m doing. And they just shake their 
head and say, “You mean you have a system that’s essentially 
practicing law in 50 states. In 50 states you have a system that 
applies to all 50 states and you can show the average consumer 
how to use this system and be almost like his own lawyer and 
you’re winning cases.” And they can’t believe it. And it’s right. 
There’s nothing wrong about the system. I’ve talked to attorney 
after attorney and they say, “Well, I can’t see anything wrong with 
what you’re doing here.” 

 
John: Is there anything we haven’t talked about that you think people ould 

want to know? This report that I’ve read, can they get that online so 
they see a little bit of the beginning of it? 

 
John G.: Yes, they can. They can download it in minutes. It’s called, “How To 

Eliminate Your Mortgage and 90% of Your Credit Card Debt for 
Under $1,801.” It’s an introductory course. It’s about 46 pages long. 
It’s got ten sections and it goes through some basic things that 
people are always interested in.  

 
For example, “How to respond to the debt collection notice I got in 
the mail.” It’s a detailed explanation of how to do that. Another 
section deals with, “How to fix my credit.” And believe it or not, 
instead of spending hundreds of dollars, for $20 you can get this 
little section that tells you everything you need to know about fixing 
your credit.  
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There’s also another section that deals with how to stop harassing 
phone calls. There’s two things you can do. One, there’s a phrase 
that you can say to the caller. And we give you the sample letter 
that you send to the caller. You probably will never hear from them 
again, ever.  

 
The other thing, there’s a fourth major section that deals with 
mortgages, student loans and other promissory note types of debts. 
It explains to you how the note is used to create the money and the 
way it’s used makes the customer the lender. And because it’s a 
promissory note, I can use that note to show them why I don’t owe 
the money and have the note cancelled and the mortgage 
cancelled. Still an introduction. And it gets you a little perspective 
on how the strategies look on paper. 

 
John: I read through everything and it was a pretty easy read. There are 

some complicated things. And I think the one thing that maybe the 
people who listen to this if they’re going to get it, have to do is stop 
for a second before they read it and suspend your belief in what 
you have been taught by the system. 

 
John G.: Just open your mind. 
 
John: Open your mind and say here’s some new information that has 

been kept from me because it’s the systems advantage to keep it 
from me. 

 
John G.: We actually uploaded a new version. I rewrote a lot of major parts 

in that introductory book today and it will be uploaded later today 
and tomorrow. It’s has a section that has a list of all the cases that 
our customers have won. It’s actually a percentage of the cases 
because not everybody tells us when they win a case. But 
whenever I see on my desk an order signed by a court dismissing a 
lawsuit from a bank, I publish that. And I don’t know of anyone else 
who is able to do that. We have a list of testimonials, of course, that 
explain people’s experiences and things like that. It’s all in the 
book. 

 
This is the first time I’ve ever published a bibliography of the legal 
foundation and sources of what I have used over the years to build 
this course. So, you can go back and verify my sources and see 
that it is for real. I’m not the only one that created this information. 

 
John: This is information that you’ve collection and not created this 

information. 
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John G.: Well, I’ve created the strategy. The information is there. You would 

spend a couple of years doing it yourself and then testing it to get 
the case experience from the attorneys who respond. That’s how 
I’ve learned a lot, from their response. So, it’s learning. It’s a new 
publication. But it is a collection of stuff that’s old. It’s like 100 years 
old. 

 
When the Congress says we create money from nothing, when 
there’s a Congressional report, how do I use that report to stop 
Chase from garnishing my paycheck. Well, I’m going to show you 
how to do that. 

 
John: And then you’ve come up with the strategies in how to use their 

information against them. 
 
John G.: Exactly. I’ve taken all the rules of court, the civil procedure in all 50 

states and read most of them, believe it or not. It was not fun. But 
over the years I’ve read them. I’ve got their procedures down and 
I’ve written my procedures based on those rules. 

 
John: Are the rules different from state to state? 
 
John G.: They very just a little bit. Most of them are very similar to the federal 

rules. They like to copy the Fed. The interesting thing I’d like to 
explain to people is once you understand how the court system 
works, then you’re better able to avoid the court room because you 
know your rights and you know what you can and can’t do You 
know what judge will listen to what. You know what the judge will 
listen to. And so because I understand how, for example, what a 
motion for summary judgment is, I understand what letter I need to 
send them today. And you don’t have to think about that stuff. I’ve 
already done it. You just follow the steps. 

 
John: So, really just follow step A through Z and you’ll have cleaned up a 

lot of your credit and freed yourself with the money to pay for the 
things you have to pay for. 

 
John G.: It’s only beneficial. The more you follow the course, the better it 

gets. 
 
John: I think it’s an amazing system that you’ve created. There are some 

people, I think, that will get it and probably won’t use it because 
they don’t believe it because they’ll be scared. 
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John G.: We’re always here answering questions. In fact, I answer anywhere 
from 50 to 200 emails a day. And I answer questions constantly. I 
doesn’t phase me at all. 

 
John: What’s your background? 
 
John G.: I used to work in the computer industry. I used to work for IBM back 

in the early 90’s doing software support. And then I worked for 
Motorola. We made microchips. But I started doing this research 
part time and I developed these publications on a part time basis. 
And my background is that I don’t have a law degree. I have a two 
year college degree. And that’s about it. That’s what I’m saying. I’m 
not a PhD law professor that wrote this course. I’m just like 
everybody else. 

 
John: And the thing is this course isn’t based on theory. It’s based on 

case studies that have actually happened. You’re not coming to 
them and saying, “You know what, this will be a cool idea to try. If 
you want to try this, you might get through okay.” You’re saying, 
“Hey, I’ve done this or a bunch of my clients have done this and this 
works.” Eight times out of ten this works. 

 
John G.: I’ll tell you what. In ten years I know that this course has been used 

for about 10,000 collections. It’s been tested over 10,000 times 
around the country in all 50 states. It’s gone through the wringer. It 
has a lot of tests. 

 
John: And it was tested with the same success. 
 
John G.: Yes. If we loose a case, for example, I’ll go back and find out why. 

Maybe the person didn’t do everything right. Or maybe they did and 
something happened with the court. So, I’ll go write a new 
procedure. Or if I see a trend, like with NB&A, I’ll write a new 
procedure to handle that. So, it just keeps on going. 

 
John: That’s amazing. That’s a lot of dedication to your clients and to your 

future clients. 
 
John G.: There’s a lot at stake here. 
 
John: Yes. There are a lot of people’s lives at stake. When they have this, 

this can really be the different for them between having a life full of 
happiness and having a life of misery and really just spending the 
rest of their life paying the man. 
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John, it’s really been amazing to talk to you about this because it’s 
something I never knew about before because I never did this kind 
of research and wouldn’t know how to start it. 

 
John G.: Well, I appreciate the chance for the interview. I could probably talk 

for all day and you’d hate me after that. 
 
John: No, I’d probably like you even better. You have an incredible mind 

to come up with this king of stuff and to put it all together. And I 
think it’s smart that you offer it as a course for people.  

 
Now, if somebody get this and they’re just not of the mind set or 
they’re to flustered and that sort of stuff and they can’t get through 
it, you guys have people that can do this for them? 

 
John G.: Yes, we do actually. Some people just can’t do it. They just don’t 

want to and they’ll say, “Help me. Save me.” We’ll get an email like 
that. We’ll respond back saying, “Tell us what your situation is.” 
They write back two sentences and we say, “Okay, here’s what we 
need.” We’ll either send them the document and say put your name 
here, fill in this fax, send it back, we’ll check it over and then we’ll 
send it back for you to file or mail.” That’s pretty much how it works. 

 
John: For the most part, it’s fill in the blanks. 
 
John G.: It is, yes. It has to be. 
 
John: It’s not hard for somebody. Like you said, they’ve got to go through 

the course and they’ll have a much better time if they understand 
the concepts that you’ve built it on. 

 
John G.: Sure. I have one guy in particular; he ordered the course a couple 

of years ago. And about every three months he goes, “Hey, I just 
got another one. I just won another one. I just won another one.” 

 
John: That’s wild. I imagine if you have all this debt and it’s burdening 

you, by sending in a letter or making a phone call or sending in the 
correct document, all of a sudden they stop bothering you, it’s got 
to be like winning the lottery. 

 
John G.: You have nothing to lose and it’s so empowering to get on the 

phone and you’re not afraid to answer the phone because you 
know it’s that collector calling you at six o’clock at night. And you 
answer the phone and they say, “Is Mr. Smith there? We’re calling 
about your account.” And you say the next thing and this weight is 
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lifted off your shoulder because it’s the thing they don’t want to 
hear. 

 
John: And you know the magic words to tell them. 
 
John G.: There are a couple of things and once you say those things, the 

world is yours. That person is not going to call you again. 
 
John: And again, you can start answering your phone again. 
 
John G.: It’s just like using your block sender list on email. You’ll hear one 

more call from each of the collectors. And you get on that phone 
and you’re never going to hear from them again, most of the time, 
90% of the time. Sometimes you’ll have a collector that has a 
personal vendetta that has to keep calling you because you 
showed them up on the last call. And we have a way to handle that 
one, too. It’s a little more time, but we have a way to handle that 
one. 

 
John: You’re very generous to have put all this stuff together for all the 

people. There’s a lot of people, especially in an economy like we 
have now, that are hurting. I think it’s a great thing that you’ve 
done. I think that people get a hell of an education here. 

 
John G.: Thanks for the opportunity, John. 
 
John: You’re very welcome. 
 
Michael: I want to thank you for listening to www.hardtofindseminars.com. If 

you want to get in touch with any of the people we interview, please 
contact Michael at www.hardtofindseminars.com by email. You can 
email Michael@hardtofindseminars.com or you can call (858) 274-
7851. 
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A listing of my other web site and resources. 

Who Is Michael Senoff? Michael is a husband and father of two young boys in
Southern California. He has been a highly successful marketing consultant for
over 6 years. Originally from Atlanta Georgia and now based in San Diego, 
California. Michael works with small to medium sized companies on four different
continents. He is the co-author of the book: “BEHIND CLOSED DOORS: 21 
Insider Consulting Secrets You're NOT Supposed To Know.” (86 pages of 
the most revealing, proprietary secrets on the subject of business consulting that
exists anywhere and the soon to be released sequel: Advanced Consulting 
Techniques.  He is also the publisher of 125 audio cassette programs geared to
helping marketing consultants make more money. He is a frequent host on his
web site called www.ExecutiveAudioInstitute.com.  Michael is an experienced 
internet marketer and talk show host and a popular professional interviewer.
Michael has taught 100% online around the country & around the world to more
than 50,000 students. His web sites Hard To Find Seminars and Executive 
Audio Institute are listed in the top 1% most visited web sites in the world. 
Michael has also worked as a coach and advisor to other famous marketing 
consultants. Michael may be contacted at Michael@hardtofindseminars.com or 
at (858) 274-7851 For Michael’s full biography and story go here

 

 
Site : http://www.hardtofindseminars.com  
Title : How to buy pre-owned Jay Abraham & Gary Halbert marketing books,
seminars, audio tapes, videos for pennies on the dollar?
Description:  If you've ever wanted to buy Jay Abraham and other marketing
materials but thought they were too expensive, then here's a way you can buy
them at huge discounts off their original retail cost. Also on the site is 117 hour 
of free audio marketing advice from expert marketing masters . Here's the story. I 
buy and resell very hard-to-find marketing seminars. I mainly buy from a well-
known seminar promoter named Jay Abraham. People who attend his seminars 
pay between $5,000, and $30,000 a seat.  Each person who attends one of his 
seminars takes home recordings of the event on audiotape, video, CD. They also
get many other bonus items. The way I started this site was I wanted to go to a
$20,000 seminar, but did not have the money. I wasn’t about to pay this kind of 
money for audiotapes of any seminar. So I did some research and found 
somebody who had a set of these tapes that I wanted and I got them for $50.
After I studied them, I sold the on auction on eBay for $1700. My business was
born. I now buy and resell these rare hard to find seminars to folks who don’t
have the money to go to the live events. There is a ton of free marketing and
advertising content, download and internet tools on this site from marketing
experts like Gary Halbert, Jay Conrad Levinson, John Carlton, Brian Keith Voiles, 
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Deremiah Phillips *CPE, Bill Myers, Carl Galletti, Ted Nicholas, Joe Vitale, The
PR Doctor, Millionaire Mr. X, Taylor Trump, Herschell Gordon Lewis, Mr. Arthur
Hamel, and many other marketing experts. This content is from some of the 
greatest marketing experts in the world. For more details go to the link 
http://www.hardtofindseminars.com/AudioclipRights.htm  

 
Site: http://www.ExecutiveAudioInstitute.com  
Title: http://www.ExecutiveAudioInstitute.com offers you free rights to over 117 
hours of downloadable audio interviews, marketing lessons and transcripts by
Gary Halbert, Jay Conrad Levinson, John Carlton, Brian Keith Voiles, Deremiah
Phillips *CPE, Bill Myers, Carl Galletti, Ted Nicholas, Joe Vitale, The PR Doctor,
Millionaire Mr. X, Taylor Trump, Herschell Gordon Lewis, Mr. Arthur Hamel, and
many other marketing experts 
Description: Street-smart marketing advice from marketing pros and business
people who clawed their way to the top. Warning, not for the wishy-washy person 
who is looking for ways to make a few hundred dollars extra a week. This is an
institute of learning and a shrine for serious marketing and business students
only to learn how to dominate their marketplace using direct marketing and result
getting advertising. It’s a site accessible to any business who wants to train their
salesmen, wife, employees or customers how to get more from their business. 
Web and marketing rights to this huge collection (117 hours of audio content,
mp3 downloads, and transcripts) is available for the asking. This includes the 
rights to give away for free over 117 hours of downloadable audio interviews,
marketing lessons and transcripts by Gary Halbert, Jay Conrad Levinson, John
Carlton, Brian Keith Voiles, Deremiah Phillips *CPE, Bill Myers, Carl Galletti, Ted 
Nicholas, Joe Vitale, The PR Doctor, Millionaire Mr. X, Taylor Trump, Herschell
Gordon Lewis, Mr. Arthur Hamel, and many other marketing experts. This
content is from some of the greatest marketing advice in the world. Details go to
http://www.hardtofindseminars.com/AudioclipRights.htm  

  
Site: http://www.hardtofindads.com  
Title: Hard to Find Ads 
Description: http://www.hardtofindads.com is the site to create compelling 
advertising copy that will shatter traditions and sales records from the world's
largest editorial style advertising swipe file. This is NOT a course on 
copywriting… It's not theory ... not a transcript of philosophical debates about
which words you should include in your headline … or not even the explanation
of benefits VS features. What's here are the ACTUAL ADS from the early 1910s, 
20s, 30s, 40, 50s 60s and today and today (most over 50 years ago) by:  On 
http://www.hardtofindads.com,  you can get free access or 700 classic hard-to-
find ads.  Many of them are from the early 1900s. Other ads go up to the 1950s
and ‘60s.  A majority of the ads were found from one of the largest publications
during the time.  And most of the ads are in an editorial style format.  An editorial-
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style ad can out pull an image-type ad 5-1, just because it’s editorial People are 
used to reading editorial content like a newspaper article or a magazines story. 
So, I’ve deemed it editorial-type advertising because it’s so powerful. It’s an idea
generator.  If you want to create an advertisement for your business you can go 
look at the ads and get great headline ideas, get great openings for your first
paragraph of your letters and great example to use for your advertising.  It’s the 
largest digital swipe file of its kind in the world. You can zoom in on the ads 
super-close and read every word. It’s another great free resource from Michael
Senoff. 

 
Site: http://www.ClaudeHopkinsAdvertising.com  
Title: Claude Hopkins Rare Ad Collection See & study 57 actual print ads 
Description: Claude Hopkins Rare Ad Collection See & study 57 actual print
ads. Claude Hopkins is known as the greatest copywriter of all times.  He had a 
career back from the early 1900s all the way to the 1950s.  There are several 
books out on the market by Hopkins. One is called “My Life in Advertising” and
the other is called “Scientific Advertising.” These are two of the greatest books 
on the subject of advertising and marketing ever written. I would recommend
them to anyone who wants to get a great fundamental education on marketing
and copyrighting.  Claude Hopkin’s books talk about all his life experiences that
he went through and his most successful advertising campaigns. Up until now his
ads have never been found. I went out and researched with the help of a
research historian and located 60 of his lost original print ads from the early
1900s. These are the same ads he talks about in his two books.  These ads were 
extremely hard to find. It’s the world’s largest collection of Claude Hopkins’ print 
actual ads.  I decided to share this collection with the world, so we built an entire
course around this rare Claude Hopkins Ad collection. These ads are for serious
copywriting students only. http://www.ClaudeHopkinsAdvertising.com  
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FREE GIFT: A copy of our newest blockbuster, “BEHIND CLOSED DOORS: 21 Insider Consulting Secrets 
You're NOT Supposed To Know.” (86 pages the most revealing, proprietary secrets on the subject of business 
consulting that exists anywhere at http://www.hardtofindseminars.com/consulting.htm 
 

 

 
Richard, Marketing Consultant 

              "There’s plenty of theory out there about 
how to be a marketing consultant. My 
HMA consulting system is the only one that 
takes you step-by-step through the process 
of making the first phone call, then to closing 
the client, and finally to servicing the client. 
Plenty of content out there in marketing on 
what a business should do, but they’re not 
interested in the content. They want you to be 
able to execute." 

 The biggest problem business owners have is not being able to get 
the job done, and so they have plenty of consultants who tell them what to 
do. Now, you’ve got a system that is going to be able to take you through 
and show you how to do it. And that’s the biggest difference in my HMA 
Marketing System. For more information on the HMA System go to:  

 http://www.hardtofindseminars.com/HowToConsulting.htm
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Copyright © 2004-2005 by JS&M Sales & Marketing Inc 
 
No part of this publication may be reproduced or transmitted in any form or by any 
means, mechanical or electronic, including photocopying and recording, or by any 
information storage and retrieval system, without permission in writing from the 
Publisher. Requests for permission or further information should be addressed to the 
Publishers. 
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Michael Senoff 
JS&M Sales & Marketing Inc. 
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1-800-237-0634 Office 
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Legal Notices 

While all attempts have been made to verify information provided in this publication, 
neither the Author nor the Publisher assumes any responsibility for errors, omissions, or 
contrary interpretation of the subject matter herein. 
 
This publication is not intended for use as a source of legal or accounting advice. The 
Publisher wants to stress that the information contained herein may be subject to varying 
state and/or local laws or regulations. All users are advised to retain competent counsel to 
determine what state and/or local laws or regulations may apply to the user’s particular 
situation or application of this information. 
 
The purchaser or reader of this publication assumes complete and total responsibility for 
the use of these materials and information. The Author and Publisher assume no 
responsibility or liability whatsoever on the behalf of any purchaser or reader of these 
materials, or the application or non-application of the information contained herein. We 
do not guarantee any results you may or may not experience as a result of following the 
recommendations or suggestions contained herein. You must test everything for yourself. 
 
Any perceived slights of specific people or organizations is unintentional. 
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